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This Form ADV, Part 2 (the “Brochure”) is a very important document that provides disclosures about
the manner in which Sheets Smith Investment Management, LLC. (“Sheets Smith Investment
Management” or the “Firm”) provides services to its clients.

This brochure provides information about the qualifications and business practices of Sheets
Smith Investment Management. If you have any questions about the contents of this brochure,
please contact Gregory Bowden, Chief Compliance Officer, at (336) 765-2020 or
gbowden@sheetssmith.com. The information in this Brochure has not been approved or
verified by the United States Securities and Exchange Commission (“SEC”) or by any State
Securities Authority.

Additional information about Sheets Smith Investment Management is also available at the
SEC’s website www.adviserinfo.sec.gov (click on the link, select “investment adviser firm” and
type in the Firm’s name).
Sheets Smith Investment Management is a registered investment advisor with the SEC. The Firm’s
registration as an investment advisor does not imply any level of skill or training. However, all of the
Firm’s advisors hold the MBA degrees and have passed the Uniform Investment Advisor Law Exam,
which is required to be an investment advisory representative.

Item 2 – Material Changes
Gregory Bowden is the firm’s Chief Compliance Officer.

The Firm may, at any time, update this Form ADV, Part 2. In such an event, the Firm will
either send you a copy or offer to send you a copy (either by e-mail or by regular mail). If at
any time you would like another copy of this Form ADV, Part 2, you may download it from
the SEC’s public disclosure website (www.adviserinfo.sec.gov) or you may request one from
the Firm’s Chief Compliance Officer, Gregory Bowden at 336-765-2020 or
gbowden@sheetssmith.com.
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Item 4 – Advisory Business
Sheets Smith Investment Management, LLC (SSIM or Firm) is an affiliate of Sheets Smith
Wealth Management Inc. (SSWM). Both firms are investment advisors registered with
the Securities and Exchange Commission under the Investment Advisors Act of 1940.
The primary office is located in Winston-Salem, NC. The Firm was formed in December
2015 by SSWM and Z. Cornell Bowden. SSWM owns 35% of SSIM and the remainder is
owned by employees of SSIM. The Firm specializes in multi-strategy equity and dynamic
asset allocation balanced portfolio management. Accounts using these investment
strategies are both institutional and retail clients, including those with a wrap fee
arrangement with their custodian. SSIM was formed for the expressed purpose of
segregating accounts using these strategies into an entity separate from SSWM to comply
with the CFA Institute’s Global Investment Performance Standards.
The Multi-Strategy Equity portfolios consist of stocks and, as appropriate, cash and cash
equivalent investments. Balanced portfolios have the same holdings as the equity and
cash accounts but also include income-producing securities. The Firm offers a suite of
Balanced Portfolio strategies to accommodate various risk tolerances and time horizons
of individual clients. Other portfolio strategies that are designed for specific clients are
also managed by SSIM.
As mentioned above, the Firm manages accounts that participate in wrap programs
sponsored by various brokerage firms. These accounts are managed under dual
contracts and are billed separately from the wrap fees that are paid to the applicable
brokerage firm. The Firm also manages accounts that are commission-based and not part
of any wrap program. The management style is the same for both the wrap program and
the commission-based accounts.
The Firm was accepted onto the Morgan Stanley Uniform Managed Account (UMA)
platform in the spring of 2016, and all the dynamic asset allocation balanced strategies
are available under dual contracts at Morgan Stanley. In the Fall of 2016, the Firm’s
Absolute Return Balanced product was allowed onto the Wells Fargo Private Advisor
Network.

As of December 31, 2019, the Firm had $111,642,748 in total assets under management
(AUM), with $109,757,357 in discretionary assets and $1,885,391 in non-discretionary
assets.
The AUM does not include any assets which are part of a Unified Managed Account (UMA)
program.
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Item 5 – Fees and Compensation
Sheets Smith Investment Management’s fees are predominantly based on Assets Under
Management (AUM). Also, advisors may charge hourly fees for professional services that
are not investment advisory in nature. All of the Firm’s fees are (1) agreed upon when
the written advisory agreement is signed, and (2) billed in arrears.

Sheets Smith Investment Management’s standard fee schedule in US dollars is as follows:
0.75% annually on the first $5 million, 0.5% on the next $5 million and 0.35% on amounts
over $10 million. Each advisor is responsible for the amount they charge on the assets
they manage. Asset based fees are payable quarterly in arrears based on the account
value at quarter-end. For the clients who participate in wrap programs, management
fees vary from 0.25% to 0.75% of the assets managed, payable in arrears depending on
custodian and service rendered. Various factors dictate whether higher or lower fees are
appropriate. These factors include the size of the account, frequency of trading, the
amount of client contact necessary, the nature of the account, and the ease of
administration. The Firm attempts to tailor both its services and its fees to fit the needs
and desires of clients. Depending on client preferences and where the account is
custodied, Sheets Smith Investment Management may deduct its fees directly from client
accounts or bill clients for its fees.
Clients not associated with a sponsored wrap program (i.e., commission accounts)
typically incur custodial fees and/or broker fees for trades. If client assets are custodied
at Schwab Institutional, they do not pay custodial fees, and as of October 1st, 2019, they
do not pay brokerage fees for trades. Sheets Smith Investment Management reviews
custodial fees charged by custodians for clients to determine whether such fees are
competitive under the circumstances. For investments in mutual funds, the Firm
generally utilizes no-load mutual funds in client accounts. For Schwab Institutional
clients, the Firm also attempts to minimize transaction costs by utilizing Schwab
OneSource no-load funds that do not carry a transaction fee.
Clients who invest in mutual funds are advised that they are paying the mutual fund
management fees in addition to the fees charged by the Firm.

Clients often incur other minimal fees when securities are purchased or sold on their
behalf. The Firm does not receive, directly or indirectly, any of these fees, which are
typically paid directly to the client’s broker-dealer, custodian, or mutual fund. These fees
include, but are not limited to, exchange fees and SEC fees.
Finally, the Firm does not employ anyone who receives (directly or indirectly) any
compensation from the sale of securities or investments that are purchased or sold for
2

client accounts or to which the Firm provides consulting expertise/services. As a result,
the Firm is a “fee only” investment advisor. Accordingly, the Firm is not aware of
potential conflicts of interest that could relate to any undisclosed compensation
generated from client assets that the Firm manages.
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Item 6 – Performance-Based Fees and SideBy-Side Management
The Firm does not charge advisory fees on a share of the capital appreciation of the funds
or securities in client accounts (i.e., performance-based fees). All of the Firm’s advisory
compensation arrangements are disclosed in Item 5.
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Item 7 – Types of Clients
Sheets Smith Investment Management clients and prospective clients generally include
individuals, trusts, foundations, endowments, and retirement plans.
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Item 8 – Methods of Analysis, Investment
Strategies and Risk of Loss
Sheets Smith Investment Management offers a suite of Dynamic Asset Allocation
products with risk characteristics ranging from relatively low volatility to those of an
aggressive, all equity and cash account. For each of these products, the overriding
concern is Preservation of Capital, particularly in volatile markets, and second is
achieving competitive long term returns within those risk parameters of the client. The
Dynamic Asset Allocation process measures the risk adjusted expected return (based on
projected earnings) of the S&P 500 and compares it with the returns available in typically
less volatile, longer-term corporate bonds and cash. (“Typically” is used carefully here
because there have been periods in the past when the volatility of the return of bonds
was actually higher than that those of stocks. Should interest rates on the long end of the
curve increase, this may be the case again in the future.) For each of our balanced
products the system finds the optimal asset mix for each of our products at a given point
in time. Changes in interest rates and the prices of stocks causes the relative value of the
capital markets to change over time. These changes in relative value shift the asset mix
over time, and the portfolio manager is then required to make adjustments in the
portfolio from relatively overvalued assets to relatively undervalued ones in a measured
and timely manner.
SSIM’s Portfolio Managers/Analysts do not follow specific issues/industries in the
traditional sense of an analyst’s role. The investment process is highly quantitative, and
is agnostic as to capitalization, industry or economic sector. Our investment universe is
every stock traded on major exchanges in the United States, including ADRs, but
excluding those listed on the “pink sheets”. The total number of stocks in our universe
exceeds 5,000. For most portfolios, including wrap accounts, the fixed income portion of
the portfolio and MLP’s, if used, are in the form of ETFs. For smaller accounts, individual
bonds offer only marginal, if any, benefits especially when one needs to be sold.
Diversification with individual bonds is also difficult as corporates are generally traded
in $5,000 lots. Therefore, fixed income ETFs are used for our wrap customers. For larger
commission accounts, in addition to ETFs, individual municipals, treasury, agency or
corporates may be used as appropriate. For real estate investing, the Firm’s advisors
primarily use real-estate investment trusts (REITs).

Again, Preservation of Capital is of paramount concern. Performance is second, which
SSIM attempts to achieve with reduced risk through nimble asset allocation adjustments
and strategic equity selection. It is far more profitable not to lose money than to have
wide variations in return. Portfolio risk is managed through the tactical asset allocation
process and highly diversified holdings, which usually ranges between 75 and 125
6

names. In addition, volatile stock price declines, typically caused by negative changes in
fundamentals or by severe bear market corrections, may result in selling a stock, or a
number of holdings. In bear market conditions, a large portion of the portfolio may be
allocated to cash giving clients some comfort in tumultuous markets. Some people may
consider this process not “tax efficient” due to our active trading strategy. However, our
belief is that it is far more profitable to pay a tax on the gain in a stock than to lose 30%
to 50% of the principal of the holding.

The Firm may use street research from various brokerage houses but prefers more timely
information provided by news sources such as CNBC and Bloomberg; internet sources
such as Ed Yardeni, John Mauldin or Seeking Alpha; research services provided by TD
Ameritrade or Charles Schwab; and periodicals such as the Wall Street Journal, Barron’s,
and ValueLine Investment Survey. The Firm relies most heavily on the William O’Neil
online institutional investment data research tool. More general investment information
from reputable websites is also utilized.

Securities markets can and often do fluctuate substantially, even over short periods of
time. Investing in equities, fixed-income, mutual funds, ETFs and real estate involves a
risk of loss, and clients need to be prepared for the potential that their account may
sustain substantial losses. The risk of loss includes the loss of principal (i.e., the amount
invested) and any unrealized profits (i.e., any gain in the value of the securities before
they are sold to “lock in” the profit).
The Firm cannot guarantee any level of performance, or that client accounts will not
experience losses.
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Item 9 – Disciplinary Information
Neither Sheets Smith Investment Management, nor any employee of the Firm, has had:
(1) any civil or criminal actions brought against them; (2) any administrative
proceedings before the SEC, any other federal regulator agency, any state regulatory
agency, or any foreign financial regulatory authority; or (3) any proceedings before a selfregulatory organization.
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Item 10 – Other Financial Industry
Activities and Affiliations
Sheets Smith Investment Management is an affiliate of Sheets Smith Wealth Management,
Inc.
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Item 11 – Code of Ethics
Sheets Smith Investment Management’s Code of Ethics (the “Code)was established in
June 2019 separately from Sheets Smith Wealth Management, Inc.’s Code of Ethics. The
Code is designed to ensure the Firm meets its fiduciary obligation to its clients and to
instill a culture of compliance within the Firm. The Firm’s Code includes the CFA Institute
Code of Ethics and Standards of Professional Conduct. The Firm’s Code and compliance
manual includes policies and procedures covering the following areas:
•

•
•
•
•
•

Portfolio Management Processes;

Personal Securities Transactions;
Trading Error Policy;
Gift Policy;

Whistle Blowing Procedures and Protections; and
Code of Ethics Records.

The Firm’s Code is distributed to, reviewed by, and acknowledged by each employee
annually. Any amendments to the Code are distributed to all employees for their review.
Gregory Bowden, the Chief Compliance Officer, is responsible for distributing the Code
and any amendments and verifying the receipt of employee acknowledgements. A copy
of the Firm’s Code will be provided to any client or prospective client upon request by
contacting Gregory Bowden at (336) 765-2020 or gbowden@sheetssmith.com.

The Firm’s Code does not prohibit personal trading by employees. As professional
investment advisors, the Firm’s advisors often follow their own advice. As a result, Firm
employees may purchase or sell the same or similar securities after or at the same time
that the Firm places transactions for clients. (Advisors use block trades if they wish to
trade securities for employee accounts at the same time as clients.) To ensure that
personal trades are not executed before any client trades, the Sheets Smith administrator
responsible for executing the employee trade sends out an e-mail to notify all of the
Firm’s advisors, including the Chief Compliance Officer, of an employee trade request.
Only if an advisor(s) responds with a conflict will the trade not be executed; else the
administrator will proceed with the trade. Once the trade is executed the administrator
will post the trade to the “Employee Trades” folder so that firm personnel have access to
all personal trades that have been made. These procedures help ensure that that the Firm
and its advisors do not put their interests before the interests of clients.
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The Firm’s advisors may affect fixed-income cross trades between client accounts, when
they deem it appropriate for both client accounts involved. A cross trade is a trade in
which an advisor sells a security for one client while at the same time buying it for
another client. Cross trades generally occur when a client needs cash from their account
which requires the sale of a fixed income security, yet the Firm’s advisor still likes the
valuation of the security and thus buys it for another client’s account. The fixed-income
broker-dealer used by the Firm charges discounted brokerage fees for effecting cross
trades. All cross trades trade tickets are documented and filed for the retention period
required under applicable SEC rules.
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Item 12 – Brokerage Practices
Sheets Smith Investment Management takes its fiduciary responsibility to clients
seriously. The Firm recognizes that achieving best execution on client trades is an
important component of maximizing client account performance.

The Firm has accounts at multiple custodians. Except for a few large commission-based
accounts with banks as custodians, all trades are placed with the clients’ respective
custodian as a block so that each client at that custodian should get the same average
price. The Firm attempts to complete all trades with these custodians the same day. To
be fair with every custodian, including those accounts in UMAs, the order of the trades to
each custodian are rotated from day to day so that over time there is no preferential
treatment. The trades for the large commission-based accounts are executed as a block
as well and are part of the trade rotation with all other custodians.
If there is a partial fill of an order at a given custodian, the shares are either prorated by
the custodian or allocated on a random basis depending on how many shares were
completed and the price of the individual security.

For accounts held at large custodian banks, Sheets Smith Investment Management uses
various broker-dealers to execute trades in order to achieve best execution. Brokerdealers are selected according to ease of execution, timeliness, quality of service,
commission rates, and ability to achieve the best price. The Firm generally pays between
$0.01 and $0.05 a share for equity trades. A list of approved broker-dealers that can be
used by the Firm is contained in the Firm’s compliance manual. These trades are placed
over the phone or via email. Unlike electronic trading, phone or emailed orders are not
necessarily executed instantly and therefore the Firm’s advisors monitor the quality of
trade execution received. As long as the execution price is near or better than the mean
price for the security on the day the trade was called in, the Firm is generally comfortable
that the broker-dealer selected provided a fair price on the trade. In the event that a
broker-dealer is judged over time to have failed to provide quality service and fair
execution on large trades, that broker-dealer will be removed from the Firm’s approved
broker-dealer list.

In certain circumstances a sizable block order may be placed with a broker-dealer, the
broker-dealer may be instructed to “work” the order. In these instances, the price (or
prices) at which the trade is executed is compared to the day’s trading range and average
price of the security in question in order to determine if the broker-dealer obtained best
execution.
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The Firm typically uses fixed income ETFs for its fixed income investments or will search
for bonds with the client’s custodial broker. In some cases involving fixed-income
securities, particularly municipal bond investments, the Firm uses broker-dealers who
specialize in fixed-income and, therefore, are more likely to offer the desired inventory
and pricing. When the Firm trades with a specific fixed-income specialist, the Firm’s
advisors use bond market benchmarks to gauge the value of a specific security before
executing a trade. For example, the Firm’s advisors may reference data available from
Bloomberg to assess whether a bond’s price and yield is reasonable relative to similar
fixed-income securities.
Research and Other Soft Dollar Benefits:

Sheets Smith Investment Management receives investment research from various
broker-dealers, mostly via e-mail or through company portals, but is not obligated to
trade a required amount with any broker-dealers, except for William O’Neil and Company
which requires the Firm to direct a specific amount of commissions to them in order for
the Firm to continue to receive investment research products from William O’Neil and
Company. The separation from Sheets Smith Wealth Management resulted a significant
reduction in commission trades directed to William O’Neil & Company. As a result, Sheets
Smith Investment Management is paying the cost of the research directly. The final cost
of the product will be determined by the commissions directed to O’Neil. The Firm
believes its brokerage requirements and subsequent commissions paid to broker-dealers
is in-line with most other investment counseling firms. Commissions are directed to
various broker-dealers in order to keep research materials and services available to the
Firm. The research received in return for such commissions may not directly benefit the
client accounts that pay the commissions. The Firm believes that its use of research
qualifies under the safe harbor for the use of soft dollars under Section 28(e) of the
Securities Exchange Act of 1934.
Schwab Institutional also makes available to Sheets Smith Investment Management other
products and services that benefit the Firm, but that do not benefit client accounts. Some
of these other products and services assist the Firm in managing and administering client
accounts. These include software and other technology that provide access to client
account data (such as trade confirmations and account statements); facilitate trade
execution (and allocation of aggregated trade orders for multiple client accounts);
provide research, pricing information, and other market data; facilitate payment of the
Firm’s fees from client accounts; and assist with back-office functions, recordkeeping and
client reporting. Schwab Institutional also makes available to the Firm other services
intended to help the Firm manage its business. These services may include consulting,
webcasts, publications and conferences on items such as practice management,
regulatory compliance, information technology, and marketing. Schwab Institutional
13

may use independent third parties to help disseminate the information from the abovementioned topics. Schwab Institutional provides these services to the Firm free of
charge.
Block Trading:

Sheets Smith Investment Management uses block trading when buying or selling the
same equity for more than one client account at a given custodian. Clients participating
in an aggregated (block) order will receive an average share price, and all transaction
costs are shared on a pro-rata basis. Partially block orders are allocated on a pro-rata
basis.
Cross Trades:

Sheets Smith Investment Management has a written compliance policy that prohibits
advisors from executing equity cross trades. The Firm permits fixed-income cross trades
if the cross trade makes sense for both clients. The last paragraph of Item 11 contains
further disclosure regarding the Firm’s fixed-income cross trade policy.
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Item 13 – Review of Accounts
Sheets Smith Investment Management advisors periodically review client accounts. The
Firm’s advisors use Portfolio Center, the Firm’s portfolio management software package,
to review client accounts. Data in Portfolio Center is shown based on the close of the
prior business day. With access to client accounts at all custodians, advisors are also able
to review client accounts through the custodians’ websites. An electronic or paper
custodian monthly statement is accessible by the Firm for all clients. Material deposits
to or withdrawals from an account, as well as a corporate transaction such as a merger
or acquisition involving a security held in a client account, will trigger a review of that
client account. If these events call for contacting the client, the advisor will contact the
client. The Firm’s advisors also will review client accounts after executing block trades
to verify that the allocations are correct.

The Firm’s clients receive statements from their custodians on a monthly basis.
Custodian banks send paper statements, while most clients whose assets are custodied
at Schwab Institutional have signed up for eDelivery and receive notification via e-mail
that statements are available online. If clients are not signed up for eDelivery, they
receive paper statements. The Firm’s advisors provide performance and holdings
reports to clients upon request or when meetings with the clients are held. During client
meetings, the Firm’s advisors discuss portfolio performance, present and future
investment strategy, and any events that may have led to a change in risk tolerance or
time horizon for the client.
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Item 14 – Client Referrals and Other
Compensation
Sheets Smith Investment Management receives no economic benefits from third parties
for providing investment advice, including sales awards or other prizes, to any of its
clients.
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Item 15 – Custody
Sheets Smith Investment Management has the authority to debit fees directly for its
accounts that reside at Schwab Institutional. Because of this authority, the Firm is
deemed, under applicable SEC rules, to have custody of client funds. However, the Firm
does not hold or custody any securities or funds. Clients are notified of fees deducted
through mailed invoices. For accounts that are custodied by other custodians, the Firm
notifies the custodian of the fees to be charged. The custodian then debits the client
accounts and sends the Firm a check or electronic funds transfer for the client fees.

All clients receive monthly statements from their respective custodians. Sheets Smith
Investment Management receives a courtesy copy of these statements or has access to
them electronically.
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Item 16 – Investment Discretion
Sheets Smith Investment Management accepts discretionary authority to manage
securities accounts on behalf of all Firm clients. Prior to assuming discretionary
authority, clients are provided with a written Sheets Smith Advisory Agreement to sign
that provides the Firm with this discretion. Clients are also provided a current Form ADV,
Part 2A and Part 2B. In some cases, transactions, purchases, and sales of securities and
their amounts may be subject to client approval depending on the preferences of the
particular client and the type of relationship.
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Item 17 – Voting Client Securities (i.e.,
Proxy Voting)
Sheets Smith Investment Management proxies are voted under the guidelines set forth
by Sheets Smith Wealth Management, Inc. and are also voted by Sheets Smith Wealth
Management, Inc. personnel. When completing the account application for the applicable
custodian, the client has the ability to grant proxy voting privileges to his or her advisor.
Clients can, if they wish, direct the vote of a specific proxy or proxies by notifying us of
their desire to do so. Where the Firm has proxy voting authority, the Firm has a fiduciary
responsibility for voting the proxies in a manner that is in the best interests of clients.
Proxy Voting Policies

Sheets Smith Wealth Management votes proxies related to securities held by any client
in a manner solely in the interests of the client. In general, the Firm considers factors
that relate to the client’s investment, including how the vote will economically impact the
value of the client’s investment. Proxy votes generally will be cast in favor of proposals
that the Firm believes maintain or strengthen the shared interests of shareholders and
management, increase shareholder value, maintain or increase shareholder influence
over the issuer’s board of directors and management, and maintain or increase the rights
of shareholders. Proxy votes generally will be cast against proposals having the opposite
effect.
Specific guidelines for voting proxies reside in the Voting Guidelines that are part of the
Firm’s Proxy Voting Policies and Procedures.
Conflicts

While the nature of Sheets Smith Wealth Management’s business is unlikely to result in a
conflict of interest with regard to proxy voting (e.g., the Firm is not engaged in brokerage,
underwriting, or investment banking activities), if the Firm is aware of a conflict between
the interests of a client and the interests of the Firm or an affiliated person of the Firm
(e.g., a portfolio company is a client or an affiliate of a client of the Firm), the Firm will
take the following steps:
A. With respect to clients that are registered investment companies, the Firm will
notify the client of the conflict and will vote the client’s shares in accordance with
the client’s instructions; and

B. With respect to other clients, the Firm will vote the proxy in accordance with the
specifics of the Voting Guidelines (if addressed in the Voting Guidelines) or may
abstain (if not addressed in the Voting Guidelines).

Clients can obtain information as to how their proxies were voted and the Firm’s policies
and procedures on voting proxies by submitting a written request.
19

Item 18 – Financial Information
Sheets Smith Investment Management bills its clients in arrears and does not require
prepayment of fees. The Firm has an independent public accountant who is responsible
for tracking finances and producing financial statements. There are no financial
conditions that are likely to impair the Firm’s ability to meet its contractual commitments
to clients.
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Item 19 – Requirements for StateRegistered Advisors
This section is not applicable to Sheets Smith Investment Management.
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This brochure supplement provides information about Z. Cornell Bowden that
supplements the Sheets Smith Investment Management brochure. A copy of that
brochure precedes this supplement. Please contact Z. Cornell Bowden if the
Sheets Smith Investment Management brochure is not included with this
supplement or if you have any questions about the contents of the supplement.
Additional information about Z. Cornell Bowden is also available at the SEC’s
website www.adviserinfo.sec.gov

“A wealth of knowledge, a knowledge of wealth.”

Item 2: Educational Background and Business Expertise
Z. Cornell Bowden is Manager of Sheets Smith Investment Management, LLC. which
was founded in 2015 and is an affiliate of Sheets Smith Wealth Management, Inc. He
is the lead portfolio manager for the Dynamic Asset Allocation Balanced and the
Quantitative Equity portfolios. For eleven years prior to joining Sheets Smith Wealth
Management in May 2003, Mr. Bowden was the Chief Investment Officer of Atlantic
Capital Management, Ltd. His earlier portfolio management experiences include
Senior Vice President and equity strategist of Companion Capital Management, Inc.
As Vice President and portfolio manager of Bankers Trust of South Carolina, now
Bank of America, Mr. Bowden was responsible for management of the equity funds of
the trust department. He began his investment career as a securities analyst with
Wachovia Bank and Trust Company, N.A. Mr. Bowden received an MBA in Finance
from Emory University in 1972 and a BS in Mathematics from Duke University in
1970.

Item 3: Disciplinary Information

Z. Cornell Bowden has not had: (1) any civil or criminal actions brought against him;
(2) any administrative proceedings before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority; or
(3) any proceedings before a self-regulatory organization. Further, Z. Cornell Bowden
has not had proceedings in which a professional attainment, designation, or license
was revoked or suspended.

Item 4: Other Business Activities

Z. Cornell Bowden also performs investment activities for Sheets Smith Wealth
Management, Inc. He does not engage in any investment-related businesses outside
of Sheets Smith Investment Management and Sheets Smith Wealth Management.

Item 5: Additional Compensation

Z. Cornell Bowden receives economic benefit from Sheets Smith Wealth Management,
Inc. in exchange for providing clients advisory services. Sheets Smith Investment
Management has deemed any gift under $100 allowable and does not create a conflict
of interest for the employee receiving the gift.

Item 6: Supervision

Z. Cornell Bowden is responsible for the supervision of individuals providing
investment advice to clients of Sheets Smith Investment Management, LLC. Mr.
Bowden is also a Wealth Manager of Sheets Smith Wealth Management Inc. and is not
responsible for supervision of the individuals providing investment advice to clients
in that organization. Gregory Bowden is the Chief Compliance Officer for Sheets Smith
Investment Management and, as CCO, supervises all the Firm’s advisors to help
“A wealth of knowledge, a knowledge of wealth.”

ensure that their conduct conforms to the firm’s code of ethics, compliance manual,
and the Investment Advisor’s Act of 1940 and the rules promulgated thereunder.

“A wealth of knowledge, a knowledge of wealth.”
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This brochure supplement provides information about Gregory C. Bowden that
supplements the Sheets Smith Investment Management brochure. A copy of that
brochure precedes this supplement. Please contact Gregory C. Bowden if the
Sheets Smith Investment Management brochure is not included with this
supplement or if you have any questions about the contents of the supplement.

“A wealth of knowledge, a knowledge of wealth.”

Item 2: Educational Background and Business Expertise
Gregory C. Bowden is an Investment Analyst at Sheets Smith Investment Management
LLC., an affiliate of Sheets Smith Wealth Management, Inc. He is also a Portfolio
Manager for the Dynamic Asset Allocation Balanced and the Quantitative Equity
portfolios. Prior to joining Sheets Smith in November 2015, Mr. Bowden served in
various Financial Planning and Analysis roles with Bristow Group, Inc., Melior
Innovations, Inc. and Waste Management, Inc. His experience includes mergers and
acquisitions, corporate venture capital investing, business valuations, and forecasting
and budgeting. He holds Master degrees in both Business Administration and
Bioengineering from Rice University and a Bachelor of Science degree with Highest
Honors in Mechanical Engineering from the Georgia Institute of Technology. He is a
Level III candidate for accreditation as a Chartered Financial Analyst (CFA).

Item 3: Disciplinary Information

Gregory C. Bowden has not had: (1) any civil or criminal actions brought against him;
(2) any administrative proceedings before the SEC, any other federal regulatory
agency, any state regulatory agency, or any foreign financial regulatory authority; or
(3) any proceedings before a self-regulatory organization. Further, Gregory C.
Bowden has not had proceedings in which a professional attainment, designation, or
license was revoked or suspended.

Item 4: Other Business Activities

Gregory C. Bowden also performs investment activities for Sheets Smith Wealth
Management, Inc. He does not engage in any investment-related businesses outside
of Sheets Smith Investment Management and Sheets Smith Wealth Management.

Item 5: Additional Compensation

Gregory C. Bowden receives economic benefit from Sheets Smith Wealth
Management, Inc. in exchange for providing clients advisory services. Sheets Smith
Investment Management has deemed any gift under $100 allowable and does not
create a conflict of interest for the employee receiving the gift.

Item 6: Supervision

Gregory C. Bowden is not responsible for supervision of the individuals providing
investment advice to clients. Z. Cornell Bowden, as President of Sheets Smith
Investment Management, is responsible for the actions of all supervised personnel.
Gregory C. Bowden is the Chief Compliance Officer for Sheets Smith Investment
Management and, as CCO, supervises all the Firm’s advisors to help ensure that their
conduct conforms to the firm’s code of ethics, compliance manual, and the Investment
Advisor’s Act of 1940 and the rules promulgated thereunder.
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NOTICE OF WRITTEN INFORMATION SECURITY PROGRAM
(PRIVACY NOTICE) of
SHEETS SMITH INVESTMENT MANAGEMENT, LLC.

This is for your information only. No action is required on your part.
To request a copy of our ADV Form Part II, please contact us at 336/765-2020.

At Sheets Smith Investment Management, LLC. protecting your privacy is very important to us. We want you
to understand what information we collect and how we use it. We collect and use “nonpublic private
information” in order to provide our clients with a broad range of financial services as effectively and
conveniently as possible. We treat nonpublic personal information in accordance with our privacy policy.

“Nonpublic personal information” is nonpublic information about you that we obtain in connection with
providing a financial service or product to you.
•

What Information Do We Collect?

In order to fulfill our obligations to you, we need certain information. Generally, this includes your name,
address, social security number, date of birth, account numbers, and information about your income. We may
also have access to other sensitive information, such as credit scores, income tax information and so forth.
•

Where Do We Get This Information?

We may collect nonpublic personal information about you from a variety of sources, such as:
o
o

o
•

Information we receive from you on applications or other forms;
Information about your transactions with us, our affiliates or others, such as the custodian(s) of your
account(s); and
Information we receive from non-affiliated third parties, including consumer reporting agencies.
What Information Do We Disclose and To Whom Do We Disclose It?

We do not disclose any nonpublic information about you without your express consent, except as permitted
by law and as needed to provide the services you have requested. This applies to current as well as former
clients. We restrict access to your nonpublic personal information to those who need to know that
information in order to provide products or services to you.
Our “affiliates” are companies with which we share common ownership. We currently have one affiliated
company – Sheets Smith Wealth Management, Inc., with which we may share your nonpublic personal
information.
•

Our Security Procedures

We maintain physical, electronic and procedural safeguards to protect your nonpublic personal information.
This includes measures to protect your information in the course of its disposal.
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SHEETS SMITH WEALTH MANAGEMENT, INC.
(and Affiliate)
PROXY VOTING POLICIES AND PROCEDURES
1.

Background

The act of managing assets in client portfolios consisting of common stock normally includes the
important function of voting proxies related to the stock. Investment advisors with such
responsibility should implement procedures designed to ensure that proxies are voted in an
appropriate manner.
Where Sheets Smith Wealth Management, Inc. (“SSWM”) has proxy voting authority, SSWM
has a fiduciary responsibility for voting the proxies in a manner that is in the best interests of
its clients. The policies and procedures of SSWM for voting proxies received by accounts
managed by SSWM are set forth below.
2.

Proxy Voting Policies

SSWM shall vote proxies related to securities held by any client in a manner solely in the
interest of the client. In general, SSWM considers factors that relate to the client’s investment,
including how its vote will economically impact and affect the value of the client’s investment.
Proxy votes generally will be cast in favor of proposals that SSWM believes maintain or
strengthen the shared interests of shareholders and management, increase shareholder
value, maintain or increase shareholder influence over the issuer’s board of directors and
management, and maintain or increase the rights of shareholders; proxy votes generally will
be cast against proposals having the opposite effect.

Specific guidelines for voting proxies are set forth in the Voting Guidelines on Exhibit A
attached hereto (the “Voting Guidelines”), which Voting Guidelines are incorporated into this
policy by reference.
3.

Proxy Voting Procedures

A. Unless the power to vote proxies for a client is reserved to that client (or in the case of
an employee benefit plan, the plan’s trustee or other fiduciaries), the investment
advisor company representative(s) for all the client accounts will be responsible for
voting the proxies related to that account.
B. All proxies and ballots will be voted by accessing the Broadridge website. SSWM
has a software licensing agreement with Broadridge to use their proxy voting webbased application for the firm’s proxy voting. All proxies will be reviewed by the
designated administrator at least weekly during proxy voting season (March
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through May, monthly for the rest of the year) and voted according to the firm’s
guidelines.

4.

C. The investment advisor will be asked to assist in proxy votes that are not
appropriate for the support staff to vote. The advisor will direct the support staff
to vote in a manner consistent with this policy, including the Voting Guidelines.
Conflicts

While the nature of SSWM’s business is unlikely to result in a conflict of interest (e.g. SSWM
is not engaged in brokerage, underwriting, investment banking activities, etc.), if SSWM is
aware of a conflict between the interests of a client and the interests of SSWM or an affiliated
person of SSWM (e.g., a portfolio company is a client or an affiliate of a client of SSWM), SSWM
will take the following steps:
A. With respect to clients that are registered investment companies, SSWM will notify
the client of the conflict and will vote the client’s shares in accordance with the
client’s instructions; and

5.

B. With respect to other clients, SSWM will vote the proxy in accordance with the
specifics of the Voting Guidelines (if addressed in the Voting Guidelines) or may
abstain (if not addressed in the Voting Guidelines).
SSWM Disclosure of How to Obtain Voting Information

Rule 206(4)-6 of the Investment Advisers Act of 1940, as amended (the “Advisers Act”)
requires SSWM to disclose in response to any client request how the client can obtain
information from SSWM on how its securities were voted. SSWM will disclose in Part II of its
Form ADV that clients can obtain information on how their securities were voted by making
a written request to SSWM. Upon receiving a written request from a client, SSWM will provide
the information requested by the client within a reasonable amount of time.

Rule 206(4)-6 of the Advisers Act also requires SSWM to describe its proxy voting policies
and procedures to clients, and upon request, to provide clients with a copy of those policies
and procedures. SSWM will provide such a description in Part II of its Form ADV. Upon
receiving a written request from a client, SSWM will provide a copy of this policy within a
reasonable amount of time.
If approved by the client, this policy and any requested records may be provided
electronically.
6.

Recordkeeping

SSWM shall keep the following records for a period of at least five years, the first two years in
an easily accessible place:
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A. A copy of this Policy;

B. Proxy Statements received regarding client securities. Since Broadridge receives
nearly all proxies, SSWM rarely receives proxy statements. If it does it will route it
to Broadridge to ensure that they capture it from that point forward.

C. Any documents prepared by SSWM that were material to deciding how to vote, or
that memorialized the basis for the decision;
D. Records of client requests for proxy voting information; and

E. A record of each shareholder request for proxy voting information and SSWM’s
response, including the date of the request, the name of the shareholder, and the
date of the response.

SSWM uses Broadridge to maintain all the voting records. They have a web-based proxy
voting platform and we are able to access our voting records and vote our proxies directly
through them. SSWM has tested the retrieval process and determined we are able to access
voting records for any time period for as long as we have used their services.

SSWM may rely on proxy statements filed on the SEC EDGAR system instead of keeping its
own copies and may rely on proxy statements and records of proxy votes cast by SSWM that
are maintained at Broadridge, as SSWM has a licensing agreement with Broadridge to provide
a copy of the documents promptly upon request. The firm reserves the right to amend this
policy without notice at any time.
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EXHIBIT A
SSWM Proxy Voting Guidelines
The following are the proxy voting guidelines adopted by Sheets Smith Wealth Management,
Inc. (“SSWM”, or “us”, “we”, or “our”) with respect to voting of proxies for private clients. The
effective date of these proxy voting guidelines is April 19, 2005.
1. It is the policy of SSWM to vote proxies in what we believe is the best interest of our
clients. We have not delegated this responsibility to a third party.

2. It is the policy of SSWM to review all corporate actions outlined in proxy
statements of companies that our clients own and to vote all proxies for clients that
have elected to have us vote their proxies.

3. In corporate governance matters, it is the policy of SSWM to vote for resolutions
and board members that we perceive as strengthening independent corporate
governance (e.g. separating the roles of chairman of the board of directors and
CEO, voting for independent board members and a lead director, etc.) and against
provisions and directors that in our determination weaken the independence of
corporate governance (e.g. staggering of board elections, “poison-pill”
arrangements, requiring supermajority votes, board members that are relatives of
management, changes in state of incorporation if we view the reincorporation as
solely an attempt to move to a venue that weakens shareholder rights, etc.). If we
believe that incumbent members of the board of directors have been or are
currently ineffective, it is generally the policy of SSWM to withhold our votes for
such incumbent directors.
4. In matters of board compensation, it is generally the policy of SSWM to vote against
compensation structures that grant options to directors, because it is our belief
that option holders have different incentives from those of the shareholders they
should represent.

5. In matters of executive compensation, it is generally the policy of SSWM to vote for
provisions that truly align long-term incentives of executives and shareholders. It
is generally our policy to vote against option plans that grant fixed price options.

6. It is the policy of SSWM to review proposals for capital structure changes, mergers,
recapitalizations, etc., of the companies our clients own, and to assess each
proposal on its merits.
7. It is the policy of SSWM to vote against shareholder resolutions seeking to address
social issues. We believe these types of issues should be addressed in a different
forum.
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