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ITEM 2. MATERIAL CHANGES

We discussin thisitem only material changes since the last annual update of our brochure dated February 16, 2017
and incorporate all material changes made on subsequent amendments during 2016.

Since the last annual filing, the following items of note have occurred:

» TanyaAlexander resigned as Chief Compliance Officer effective February 16, 2017 in order to pursue outside
business interests. Louis Navellier has assumed the position of Chief Compliance Officer.

» Asof thisfiling, there have been no legal or disciplinary proceedings against Navellier & Associates, Inc. or
Louis Navellier. However, the Securities and Exchange Commission staff delivered Wells Notices dated January
17, 2017 stating that the enforcement staff in its Boston office has made a preliminary determination to
recommend that the Commission file enforcement actions against Navellier & Associates, Inc. (“Navellier”) and
against Louis Navellier in connection with the advertising and sale of several VIREO investment strategies
Navellier offered prior to October 2013. Navellier has ceased offering those VIREO strategies. We understand
that this matter principally pertains to advertising materials that the SEC staff asserts failed to make adequate
disclosure with respect to performance and our compliance policies and procedures at that time related to such
matters. The SEC staff has recommended that an enforcement proceeding be brought against Navellier alleging
violations of Section 17(a) of the Securities Act of 1933, Section 10(b) of the Securities Exchange Act
(“Exchange Act”) and Rule 10b-5 thereunder; Section 20(a) of the Exchange Act; Sections 206(1) and (2) of the
Investment Advisers Act of 1940 (“Advisers Act”); Section 206(4) of the Advisers Act and Rules 206(4)-1(a)(5)
and 206(4)-7 thereunder; Sections 203(€)(6) and 204 of the Advisers Act and Rule 204-2(a)(16) thereunder, and
that an enforcement proceeding be brought against Louis Navellier alleging violations of Sections 206(1) and (2)
and 203(e)(6) of the Advisers Act. As of thisfiling, the SEC has not instituted any legal or administrative
proceedings.

Navellier and Louis Navellier each deny that they committed the alleged violations.

» During aregular periodic investment adviser SEC examination, it was discovered that, unbeknownst to Navellier,
during the period January 1, 2015 through March 31, 2016, some of its direct broker account clients may have
been charged transaction fees by some third party directed brokers for certain stock trades which were higher on
some transactions than the transaction fees the broker had represented to Navellier it would charge Navellier
clientsin connection with those directed broker accounts. Navellier is performing areview of its directed broker
accounts for that period to determine if any such accounts were charged fees on any trades that were higher than
they were supposed to be and if there were any, then Navellier has voluntarily offered to refund to those clients
the amount of the excess of the transaction fees charged by those brokers.

» The Oppenheimer Navellier Overall A-100 Revenue ETF closed and liquidated on December 15, 2016.

» Navellier discontinued the following strategies to the investment products we offer clients. (Please refer to Item
4, Advisory Services, for acomplete list of products offered to clients and Item 8, Methods of Analysis,
Investment Strategies, and Risk of Loss, for summaries of each of our investment strategies.)

Libertas 10
Libertas 20
Navellier Tactical U.S. Equity Sector Plus featuring Rydex and Fidelity Mutual Funds

» Navellier is sub-advisor to the following mutual fund:
Cavalier Fundamental Growth Fund, an investment company (symbols: CAFGX, CFGAX)

» Navellier isno longer sub-advisor to the following mutual funds, as of January 2017:
Al Navellier Large Cap Growth Fund, an investment company (symbols: LGNIX, LGNAX, LGNCX)
Al Navellier International Fund, an investment company (symbols: IMSSX, I1ESX)
Al Navellier Defensive Alpha Fund, an investment company (symbols: FMGRX, IFCSX, FMGCX)

» Louis Navellier has resumed the position of lead portfolio manager for the Navellier Large Cap Growth strategy.

Louis Navellier has been associated with the Large Cap Growth team since itsinception. Shawn Price resigned in
order to pursue his own business interests.
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ITEM 4. ADVISORY BUSINESS

This brochure explains Navellier’s advisory business and provides important information about our operations. We
encourage you to read this brochure completely and carefully. Y ou may contact us at the number provided on the
cover page if you have any questions or to request another copy of this brochure, free of charge.

Navellier registered with the SEC in 1987 as aregistered investment adviser under the Investment Advisers Act of
1940, as amended (the “Advisers Act”). We provide investment advisory services and manage investment advisory
accounts for taxable and tax-exempt clients, including individuals, trusts, estates, charitable organizations and
endowments, professional and religious organizations, corporations, pension plans, Taft-Hartley plans, and open-end
investment companies. We are headquartered in Reno, Nevada.

Navellier isindependent and 100% owned by Louis G. Navellier.
Individual Portfolio M anagement

Navellier specializesin the quantitative construction of securities portfolios covering a broad range of investment
styles (growth, value, international, global, and combinations of these) and market capitalization (micro, small, mid,
large, and combinations of these). We use a multi-step screening process that incorporates fundamental and
guantitative analysis to construct our portfolios.

We primarily manage accounts on a discretionary basis and have full authority in determining which securities are
purchased and sold. On a case-by-case basis, we will tailor our advisory services to the individual needs of clients.
Clients may impose reasonable restrictions on investing in certain securities, types of securities, or industry groups.
All portfolios are reviewed on amonthly or quarterly basis, and if necessary, the portfolio will be rebalanced. We
also offer accounts on a non-discretionary basis.

Navellier participatesin certain Wrap Fee or Managed Account Programs in which clients pay an “all-in” fee that
includes brokerage fees and charges and our management fee. Navellier may not have discretionary authority to
select the brokerage firm or the commission rates to be paid for Wrap Fee or Managed Account Program accounts
we manage. In addition, some clients direct Navellier to use a particular broker (i.e., a custodian broker, a Wrap Fee
or Managed Account Program broker, areferring broker, or simply the client’s personal choice). In al these cases,
the client may pay a higher commission or receive smaller discounts than if Navellier had discretion to choose a
broker or may receive aworse price for the security than other clients for the same security. (Please refer to Item 12,
Brokerage Practices, for more information regarding brokerage selection.)

Navellier offers the following strategies:

Navellier Large Cap Growth

Navellier Small-to-Mid Cap Growth
Navellier Mid Cap Growth

Navellier Small Cap Growth

Navellier All Cap Core

Navellier Fundamental ‘A’

Navellier Power Dividend

Navellier Concentrated High Dividend
Navellier Large Cap Tactica

Navellier Vantage

Navellier International Equity
Navellier International Equity SRI
Navellier International Select
Navellier Emerging Markets

Navellier Global Equity

Navellier Global Select

Navellier Defensive Alpha Portfolio
Navellier Global Macro Allocation (GMAP)
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Navellier Tactical RevenueShares® Strategic Allocation
Navellier Libertas 30

Navellier High Dividend Income

Navellier Tactical U.S. Equity Sector Plus

Navellier Tactical U.S. Equity Sector Plus featuring AlphaDEX®
Navellier Tactical Global Allocation Plus

Navellier Tactical Global Allocation Plus featuring AlphaDEX®
Navellier Covered Call Income

Navellier Covered Call Growth

Navellier Concentrated Covered Call Income

Navellier Concentrated Covered Call Growth

Navellier Fundamental Growth

From time to time, Navellier will construct a customized portfolio upon request and at our discretion. (Please review
Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, for more detailed information regarding the
strategies listed above.)

Money market reserves or cash equivalents will typically range between 0% and 20% for managed accounts and
between 0% and 20% for mutual funds for which we act as a sub-adviser. Our Covered Call, Large Cap Tactical,
Power Dividend, Defensive Alpha, and Navellier Tactical strategies may take higher money market reserves or cash
equivalents positions. (Please see Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, for more
information.)

Navellier is sub-advisor to the following mutual fund:
Cavalier Fundamental Growth Fund, an investment company (symbols: CAFGX, CFGAX)

Model Portfolio M anagement

Navellier participatesin alimited number of arrangements where we receive investment recommendations pursuant
to amodel manager agreement and will exercise investment discretion.

Defensive Alpha Portfolio: Navellier receives investment recommendations to manage our Navellier Defensive
Alpha Portfolio. The strategy is based on investment recommendations we receive from The Langsen Group.
Navellier pays alicensing fee to The Langsen Group to provide the investment recommendations. (Please review
Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, or the firm’s website, www.navellier.com, for
more detailed information regarding the strategy.)

Navellier International Strategies: Navellier receives investment recommendations to manage our Navellier
International strategies. The strategies are based on investment recommendations we receive from Henry James
International Management. Henry James International Management, Inc. is the entity owned by James O’Leary. Mr.
O’Leary has been the portfolio manager of the Navellier international strategies since their inceptions. Navellier
pays afeeto Henry James International Management to provide the investment recommendations. (Please review
Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, or the firm’s website, www.navellier.com, for
more detailed information regarding the strategies.) Navellier International products include the following strategies:

Navellier International Equity

Navellier International Equity SRI

Navellier International Select

Navellier Emerging Markets

Navellier Global Equity

Navellier Global Select

Navellier Tactical RevenueShares® Strategic Allocation

Navellier Tactical Strategies. Navellier receives investment recommendations to manage our Navellier Tactical
strategies. The strategies are based on investment recommendations we receive from Helix Technology® Ltd.
Navellier pays alicensing fee to Helix Technology® Ltd. to provide the investment recommendations based on the
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Sine ~ Wave® Technology. (Please review Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, or
the firm’s website, www.navellier.com, for more detailed information regarding the strategies.) Navellier Tactical
products include the following strategies:

Navellier Tactical U.S. Equity Sector Plus

Navellier Tactical U.S. Equity Sector Plus featuring AlphaDEX®
Navellier Tactical Global Allocation Plus

Navellier Tactical Global Allocation Plus featuring AlphaDEX®
Navellier Libertas 30

Overlay Managers: Navellier also provides model management suggestions to investment advisors for their
consideration through model portfolios for certain of our investment strategies, and we provide periodic updatesto
the model portfolios. We typically provide these services to other investment advisory firms (“Overlay Managers”).
We do not have investment discretion over the accounts managed by the Overlay Managers that receive our model
portfolio suggestions. We do not have trading responsibilities for model management portfolios which we do not
manage. We do not have an advisory relationship with the Overlay Managers’ clients.

Private Client Group

Navellier reviews the financial situation and goals of interested individual investors and offers them a customized,
diversified investment portfolio designed to attempt to achieve their indicated investment goals using various
Navellier strategies. (Please review Item 8, Methods of Analysis, Investment Strategies, and Risk of Loss, for more
detailed information regarding Navellier’s investment strategies.) Although each client’s portfolio is unique, most
clients can be grouped into four broad categories according to their goals and risk tolerances. Conservative Income,
Conservative Blend, Moderate Blend, and Aggressive. We then personalize from the broad categories based on what
we believe best suitsthe client’s investment goals and risk tolerances and create a custom Navellier strategy mix.
We will not take physical custody of client’s assets, so clients must have an account with a brokerage firm or
qualified custodian. There is no charge or obligation to clients for usto review and offer investment options. Private
Client Group clients can choose to pay either an annual fixed fee based on the value of the clients’ assets under
management or a performance based fee (if they qualify) for our investment advisory services. Please refer to Item
6, “Performance-Based Fees” and “Performance-Based Fee Disclosures” below for all qualifications and more
information.

Other Advisory Services

In addition to providing the above investment advisory services, Navellier is a consultant for Advisors Asset
Management, Inc. (“AAM”). AAM sponsors, underwrites, and distributes a wide array of unit investment trusts
(“UITs”), including Navellier/Dial High Income Opportunities. Navellier selects debt or equity securities according
to selection criteria set by AAM for inclusion in the UIT series. In the case of the Navellier/Dial High Income
Opportunities series, Navellier has a contract arrangement with Dial Capital Management, LL C for assistance
selecting securities. Navellier’s assets under management do include UIT assets; they are categorized as non-
discretionary.

Navellier also occasionally manages custom accounts by request.

Assets Under M anagement

As of December 31, 2016, Navellier actively manages $755 million in client assets on a discretionary basis and
manages $999 million in client assets on a non-discretionary basis ($688 million of the non-discretionary assets are
AAM UIT assets).
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ITEM 5. FEESAND COMPENSATION

Fees are negotiable. It isthe client’s responsibility to determine if the fees Navellier charges are suitable. Our fees
may be higher than other investment advisers offering similar services. Management fees are sometimes subject to
negotiation and renegotiation. Our fees cover investment advisory, reporting, and account-related services. In some
cases, we may share a portion of our advisory fee with other advisers or brokerage firmsin return for client referrals.
This creates a potential conflict of interest whenever we have an opportunity to refer a potential client to an adviser
or brokerage firm with which we share our advisory fees. Such firms may or may not be in the client’s best interest,
and we may be biased towards such advisory or brokerage firms. Navellier attempts to resolve such potential
conflicts of interest by clearly disclosing the fee sharing arrangement and the potential for conflicts of interest before
we open any client account with other advisers or brokerage firms where we share any advisory fees. We provide
pro-rata refunds.

While we do not maintain physical custody of any client assets, depending on the agreement with the custodian, we
may be allowed to directly debit your account the amount of the advisory fees. Y ou can select this method of
advisory fee payment on the Investment Advisory Agreement you sign with Navellier. If you choose to not have
fees directly deducted from your account, we will send you a quarterly invoice. We do not advise clients for afee
with respect to holdings outside of their account. Y ou are responsible for any tax liabilities that result from any
transactions.

Y ou will incur brokerage and other transaction costs related to your accounts. Navellier’s fees do not cover any
execution-related expenses, commissions and margin interest, if any, securities exchange fees, or other fees required
by law or charged by the broker-dealer with custody of your account. (Please refer to Item 12, Brokerage Practices,
for further information regarding brokerage fees.) In addition, the fees we charge do not cover any fees charged by
an Investment Company (also known as “mutual fund expenses™) related to shares held in your account, including
money market funds or ETFs. From time to time, your account may hold significant amounts of cash, usually
represented by sharesin an Investment Company money market fund or an ETF. The Investment Company will
charge you an additional fee in such cases. We do not reduce our fees on cash held in your account.

Our management fees may vary from the applicable schedule below due to a particular client’s circumstances or as
otherwise negotiated with the client or itsintermediaries, or in connection with our participation in awrap fee or
other structured money management program. Our fee may vary depending on factors such as the type of client, the
level of client assets under management, and the existence of an intermediary relationship, among other things.

Similar accounts may have different fee schedules based on the historical nature of the accounts or through
negotiation with the client. From time to time, and under agreed-upon specific situations, we may reduce a client’s
advisory fee on a case-by-case basis.

Navellier generally offers two management fee options:

1) FeesBased on Assets Under Management: In addition to variations described initem 5 above, fees based
on assets under management for the services provided by Navellier to the client generally range depending
on the particular investment strategy from an annual fee of 0.30% to 1.25% of assets under management,
except for the Navellier Private Client Group whose fee structures are different and are described more
fully below. Fees are accrued daily and are calculated and payable in advance on a quarterly basis, unless
negotiated otherwise. Navellier calcul ates fees based on the market val ue of the account as of the first
business day of each calendar quarter. In the case of the first quarter under management, we calcul ate fees
on the effective inception date of the account and, in the event the account becomes effective after the first
day of the calendar quarter, fees are calculated proportionately based on the number of days remaining in
the quarter. There is no minimum fee. If the client terminates an account before the last day of a calendar
quarter, we will refund the client a pro-rata portion of previously paid fees based on the number of days
remaining in the calendar quarter. Clients typically authorize the custodian to withdraw any outstanding
fees owed to Navellier directly from their account following termination of the account.
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The portfolio value Navellier uses to calculate feesis the bank’s or securities broker’s month-end or
quarterly statement. In the event the client’s portfolio contains securities for which no readily available
market quotations exist, we determine the value of such securities, for purposes of fee computation, based
on a quotation by an independent market maker or specialist for the security.

Performance-Based Fees: Performance-Based fees are available to qualified clients who meet all
requirements of SEC Rule 205-3, including either 1) demonstrating a net worth of at least $2,000,000 or 2)
having at least $1,000,000 under management immediately after entering into a management agreement
with Navellier.

Performance-Based fees are accrued daily and payable annually beginning twelve (12) months after the
client executes an Investment Advisory Agreement and becomes effective with respect to an account and
annually thereafter. Navellier calculates fees, as outlined on the Investment Advisory Agreement between
the client and Navellier, on the amount of increase, if any, in the net market value of the account in the
preceding twelve (12) month period after deduction of all fees and commissions paid (including fees and
commissions charged by the broker-dealer or other custodian of the account and accounting for all net
investment income and gains, whether realized or unrealized). There is no minimum fee. In the event there
isanet loss a the end of a year, we will not charge any fee that year. Any such losses will be carried
forward and applied against any profits accrued in the following year for purposes of calculating feesin the
following year.

We use the client’s statements from the bank or brokerage firm with custody of client’s account to calculate
any profits for billing purposes. In the event the client terminates his or her Investment Advisory
Agreement during the first year (before the close of the first annual billing cycle), we will charge the client
fees based on 0.90% per annum of the assets under management in the account as of the termination date. If
the client terminates the Investment Advisory Agreement after the first full annual billing cycle, we will
charge the client afee of 10% of net profits from the beginning of the previous paid billing period (or from
the inception date if there was no last paid billing period) through the termination date (a period of no more
than 12 months). In such a case, any fees previoudly paid as aresult of profits during the period in question
will be subtracted from the fees owed on the closing invoice. Clients typically authorize the custodian to
withdraw any outstanding fees owed to Navellier directly from their account following termination of the
Investment Advisory Agreement. If the client’s portfolio contains securities for which no readily available
market quotations exist, the value of such securities will be determined, for purposes of fee computation,
based on a quotation by an independent market maker or specialist for the security. (Please refer to Item 6,
Performance-Based Fees, for further information on performance-based fees.)

Perfor mance-Based Fee Disclosures

In the interest of full and fair disclosure and fully informed consent, clients are advised of the following possibilities
arising from fees based on performance provided in our Investment Advisory Agreements:

1)

2)

3)

Performance-Based fee arrangements may create an incentive for Navellier to make investmentsthat are
more risky or more speculative than might be the case for afee based on assets under management.

Navellier may receive increased compensation (compared to a fee based on assets under management)
based on unrealized appreciation as well asrealized gains on assetsin client’s account. The period used to
measure such increases for purposes of determining the performance fee is annually beginning on the date
the performance-based fee agreement is signed by the client and ending twelve (12) months later.

Navellier offers other investment programs that have lower fee structures. These other programs follow
different investment styles and strategies and involve different levels of trading activity and investment
management services.

(Please refer to Item 6, Performance-Based Fees, for further information on performance-based fees.)
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Feesfor Private Client Group

The following fee schedule shows the typical fees Private Client Group clients pay for the services provided by
Navellier based on the client’s assets under management. Fees are accrued daily and are calculated and payablein
advance on a quarterly basis, unless negotiated otherwise. Navellier calculates fees based on the market value of the
account as of the first business day of each calendar quarter. Please see “Fees Based on Assets Under Management”
above for more information on the calculation of fees based on assets under management.

PCG Client Assets Annual Management Fee
$250,000 to $1,000,000 0.90%
$1,000,001 to $2,000,000 0.75%
$2,000,001 to $5,000,000 0.60%
$5,000,000 + 0.50%

Private Client Group clients are also offered the Performance-Based fee structure, as long as they are qualified
investors according to SEC Rule 205-3, which allows clients who meet either of two criteria: (1) demonstrating a net
worth of at least $2,000,000 or (2) having at least $1,000,000 under management after entering into the management
agreement with Navellier). Please refer to Item 6, “Performance-Based Fees” and “Performance-Based Fee
Disclosures” above for all qualifications and more information.

Investment Company Shares; Exchange Traded Funds; Free Cash Balances

The fees and costs of any Investment Company, including ETFs, in which our portfolios may invest, will not be
deducted from the management fees clients pay Navellier for our services.

Cash balances for Navellier’s Large Cap Tactical, Power Dividend, and Defensive Alpha strategies may at times be
significant. Cash balances may be held in money market |nvestment Company shares or ETFs. We will not deduct
the fees money market Investment Companies or ETFs held in client accounts charge from the management fees
clients pay Navellier, and we will not reduce our fees on such assets.

Cash balances for Navellier’s Covered Call strategies may at times be significant. Thisis due to several factors,
including that (i) selling call options increases cash positions, (ii) positions must be rounded to 100 share lots for
each option contract to be fully covered, and (iii) covered call positions may be “called away” if the option price is
less than the stock price. Cash balances may be held in money market Investment Company shares or ETFs. We will
not deduct the fees money market Investment Companies or ETFs held in client accounts charge from the
management fees clients pay Navellier, and we will not reduce our fees on such assets.

The Navellier Tactical ETF strategies, Navellier Global Macro Allocation, and Navellier Tactical RevenuesShares®
Strategic Allocation are generally fully invested in ETFs. The fees and costs charged by ETFs held in client accounts
will not be deducted from the compensation the client pays Navellier. From time to time, these strategies may be
fully invested in short-term Treasury ETFs or cash equivalents. We will not reduce our management feesin such a
case, and our fees may be greater than the return on these ETFs or cash, resulting in alossto the client. (Please refer
to Item 4, Advisory Business, and Item 11, Methods of Analysis, Investment Strategies, and Risk of Loss, for further
information regarding these strategies.)

ITEM 6. PERFORMANCE-BASED FEES & SIDE-BY-SIDE M ANAGEMENT
Perfor mance-Based Fees

Aswe disclosed in Item 5, Fees and Compensation, Navellier will accept performance-based fees from clients as
long asthey qualify. We calculate a performance-based fee based on a share of capital gains on or capital
appreciation of the client’s assets. To qualify for a performance-based fee arrangement, a client (or Fund investor, as
applicable) must meet all requirements of SEC Rule 205-3, including either demonstrating a net worth of at least
$2,000,000 or having at least $1,000,000 under management immediately after entering into a management
agreement with Navellier.
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Clients should be aware that performance-based fee arrangements may create an incentive for us to recommend
investments that may be riskier or more speculative than those that would be recommended under a different fee
arrangement.

Furthermore, as Navellier also has clients that do not pay performance-based fees, we may, in theory, have an
incentive to favor accounts that do pay such fees because the compensation we receive from these clients maybe
more directly tied to the performance of their accounts. Navellier addresses this potential conflict of interest by
rotating the trading of groups of strategy accounts to ensure no account or groups of accounts receive preferential
treatment.

(Please refer to Item 5, Fees and Compensation, for further information regarding performance-based fees).

Side-by-Side M anagement

Side-by-side management refers to an investment adviser’s business of managing accounts with similar investment
objectives (“similar accounts”) and strategies simultaneously. When engaging in side-by-side management, the
potential for conflicts of interest exists when Navellier and our employees and supervised persons allocate their time
and services.

To the extent the same securities might be desirable for more than one account, determining how to allocate them
could create potential conflicts of interest. In addition to the potential performance-based fees conflicts of interest
discussed above, other potential conflicts may include that we have a proprietary investment in similar accounts,
investment personnel, including portfolio managers, have an investment interest in similar accounts, or the order in
which accounts make investment opportunities so that the transactions in one similar account closely follow related
transactions in another account.

Navellier has established policies and procedures designed to address these potential conflicts of interest. Navellier
places each account in atrading group. We rotate trading groups within each strategy to ensure no account or groups
of accounts receive preferential treatment. Various factors exist, however, that may result in trades for a client not
being aggregated with batched trades for other clients and clients receiving either a higher or lower price for the
same security. For example, should clientsinstruct usto direct al or a percentage of their trades to a specific broker
or certain operation, differencesinherent in the trade execution process may result in trades being affected either
before or after trades for other clients. (Please refer to Item 12, Brokerage Practices, for further information on the
aggregation and allocation of trades and directed brokerage.) Also, for example, when providing non-discretionary
model portfolio management to Overlay Managers who have discretion to accept or reject our recommended model
portfolio changes and will execute trades in accordance with the Overlay Manager’s policies and procedures, which
may result in trades being affected either before or after trades for other clients. (Please refer to Item 4, Advisory
Business, for further information regarding Overlay Managers.)

Similar accounts may develop significant differencesin holdings and performance due to a variety of factors, such
as account restrictions, account size, cash flows, tax status, and the timing and executions of transactions.

ITEM 7. TYPESOF CLIENTS

Navellier provides advisory services to the following types of clients:

®=  Individuals (other than high net worth individual s)
= High net worth individuals

= Trusts
= Charitable organizations and endowments
= Estates

= Pprofessional and religious organizations
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= Corporations

®=  Pension and profit sharing plans

= State or municipal government entities
= Taft-Hartley plans

= Open-ended investment companies

Our minimum account size for institutional separate accountsis typically $1,000,000. Our minimum account size for
wrap fee programs and certain financial intermediary programs varies by program. Under certain instances, we will
accept smaller account sizes or reject larger accounts.

ITEM 8. METHODSOF ANALYSIS, INVESTMENT STRATEGIES, AND RISK OF LOSS
Methods of Analysis

For portfolios Navellier constructs internally, we employ a bottom-up, multiple-step quantitative and fundamental
screening process. Each investment strategy involves a variation of our proprietary fundamental and quantitative
analysis for portfolio construction. We perform all of our research internally.

Asdiscussed in Item 4, Advisory Business, Navellier participatesin alimited number of arrangements where we
receive a model portfolio pursuant to a model manager agreement and exercise investment discretion. Such
arrangements are in place for the Navellier International strategies, Navellier Tactical strategies, and the Defensive
Alpha Portfolio. All of these strategies are driven by quantitative analysis. For further information on the investment
process for these strategies, please refer to the respective strategy descriptions below.

Quantitative Analysis: We use mathematical modelsin our attempt to obtain more accurate measurements of a
company’s quantifiable data, such as the value of a share price or earnings per share, and predict changes to that
data

A risk using quantitative analysisis that the models used may be based on assumptions that prove to be incorrect.

Risksfor All Forms of Analysis: Investment in securities involves substantial risk and has the potential for partial or
complete loss of assets invested. Clients should be prepared to bear thisrisk. Our security analysis methods rely on
the assumption that the data for the companies whose securities we purchase and sell, the rating agencies that review
these securities, and other publicly-available sources of information about these securities is accurate and unbiased.
While we are alert to indications that data may be incorrect, there is always arisk that our analysis may be
compromised by inaccurate or misleading information.

Investment Strategies

Navellier offers the following strategies to our clients, provided that such strategies are appropriate to the needs of
the client and consistent with the client’s investment objectives, risk tolerance, and time horizons, among other
considerations. Y ou can review risks associated with each strategy following the strategy descriptions.

Navellier Large Cap Growth Portfolio: The Navellier Large Cap Growth Portfolio is designed for aggressive
investors seeking long-term capital appreciation from well-established large cap companies. The portfolio’s
investment objective isto achieve the highest possible returns, while controlling risk. This is a “concentrated”
portfolio that investsin companies with market caps greater than $1 billion. The strategy can hold up to 10% in
stocks with market caps between $1 and $10 billion and may hold up to 15% in American Depository Receipts
(ADRs). Typically, the portfolio invests in approximately 40 to 50 stocks that pass both Navellier’s stringent
guantitative and fundamental criteria. The primary performance benchmark is the Russell 1000 Growth Index.

Navellier Small-to-Mid Cap Growth Portfolio: The Navellier Small-to-Mid Cap Growth Portfolio is designed for
aggressive investors seeking long-term capital appreciation through investmentsin small and medium sized
companies. The portfolio’s investment objective is to achieve the highest possible returns, while controlling risk.
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Smaller cap stocks typically have a higher degree of risk than larger cap stocks. Thisisa “concentrated” portfolio
that typically holds 30 to 50 stocks that pass both Navellier’s stringent quantitative and fundamental criteria. The
primary performance benchmark is the Russell 2000 Growth Index.

Navellier Mid Cap Growth Portfolio: The Navellier Mid Cap Growth Portfolio is designed for aggressive investors
seeking long-term capital appreciation through investments in medium sized companies. The portfolio’s investment
objective is to achieve the highest possible returns, while controlling risk. The portfolio typically holds 60 to 75
stocks that pass both Navellier’s stringent quantitative and fundamental criteria. The primary performance
benchmark is the Russell Mid Cap Growth Index.

Navellier Small Cap Growth Portfolio: The Navellier Small Cap Growth Portfolio is designed for aggressive
investors seeking capital appreciation from small cap companies. Thisis a “concentrated” portfolio that typically
invests in approximately 40 to 60 stocks that pass both Navellier’s stringent quantitative and fundamental criteria.
Small cap stocks typically have a higher degree of risk than larger cap stocks. The primary performance benchmark
isthe Russell 2000 Growth Index.

Navellier All Cap Core Portfolio: The Navellier All Cap Core Portfolio is designed for aggressive investors and
seeks to achieve the highest possible returns while controlling risk. At any given time, the portfolio may be
concentrated in any of the three capitalization ranges (large, mid, small) and may be focused on growth or value
securities with one or neither dominating. The portfolio typically holds 30 to 50 stocks. The primary performance
benchmark is the Russell 3000 Index.

Navellier Fundamental ‘A’ Portfolio: The Navellier Fundamental ‘A’ Portfolio is designed for aggressive investors
seeking capital appreciation from a select group of companies across a broad capitalization range. The Fundamental
‘A’ Portfolio stocks are a mix of value, growth, domestic, and international stocks. Thisis a “concentrated” portfolio
that typically holds 25 to 50 stocks and has demonstrated a high level of historical turnover, which may generate
significant taxable gains and increased trading expenses; therefore, it should not be considered tax-efficient. It is
also unlikely to generate any long-term capital gains. The portfolio typically trades more frequently than other
Navellier offerings, and thusis not suitable for commission-based accounts. The appropriate benchmark for
performance comparison is the Russell 3000 Index.

Navellier Power Dividend Portfolio: The Navellier Power Dividend Portfolio is designed for investors seeking to
capitalize on the best opportunities within the group of publicly traded companies that pay dividends. Navellier
evaluates an initial universe of all common stocks over $250 million in market cap that pay dividends. The portfolio
can also invest in dividend-paying ETFs. Typically, stocks in this portfolio exhibit positive return on equity and
positive return on assets. In addition, they usually have higher free cash flow than what they pay in dividends and
are usually companies that are growing dividends faster than the rate of inflation. This is a “concentrated” portfolio
that typically holds 15 to 25 stocks. Statistical measures may be used in an attempt to identify unusual price
movementsin individual stock prices, which may result in higher-than-average turnover and cash positions for the
portfolio. Higher turnover may generate significant taxable gains and increased trading expenses. The appropriate
benchmark for performance comparison is the Russell 3000 Index.

Navellier Concentrated High Dividend Portfolio: The Navellier Concentrated High Dividend Portfolio is highly
concentrated and focuses on identifying dividend-paying stocks with significant potential for appreciation. The
portfolio investsin U.S. listed equities and Master Limited Partnerships (MLPs) with market caps greater than $1
billion. At any given time, the portfolio may hold up to 30% in American Depositary Receipts (ADRS). Thisisa
“concentrated” portfolio that typically investsin 8 to 12 stocks. The primary performance benchmark is the Russell
1000 Index.

Navellier Large Cap Tactical: The Navellier Large Cap Tactical Portfolio is designed for equity investors seeking
exposure to the large cap market segment. In addition, the portfolio investsin inverse and leveraged ETFs. The
portfolio’s investment objective islong-term capital appreciation and to control downside risk through the ability to
raise substantial cash positions, up to 75%. The portfolio typically holds 60 to 100 stocks. The primary performance
benchmark is the Russell 1000 Index.
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Navellier Vantage Portfolio: The Navellier Vantage Portfolio is designed for aggressive investors and seeks to
achieve the highest possible returns while controlling risk. The portfolio’s investment processis not style or
capitalization specific and may allocate assets across the entire spectrum of capitalization ranges (i.e., micro, small,
mid, and large cap stocks) and may from time to time concentrate on a blend of growth and value stocks (which may
from time to time be equally or unequally weighted), or exclusively value stocks, or exclusively growth stocks. At
any given time, the portfolio may be concentrated in any one of the four capitalization ranges. The portfolio is
designed to construct an optimal portfolio by taking into account the returns, volatility, and correlation of each asset
class. The optimization process provides a strategic mechanism to shift assets to market cap segments that have the
highest potential to generate an optimal risk-adjusted portfolio. The portfolio typically holds 60 to 130 stocks. The
primary performance benchmark is the Russell 3000 Growth Index.

Navellier International Equity Portfolio: The Navellier International Equity Portfolio is designed for aggressive
investors and takes advantage of the globa economy while attempting to achieve long-term capital appreciation.
The portfolio may provide diversification benefits to domestic equity portfolios. The portfolio may invest in
securities of abroad range of companies with market capitalizations greater than $1 billion. The portfolio investsin
international markets through the use of sponsored and un-sponsored foreign stocks and American Depositary
Receipts (ADRs). Typically, the portfolio investsin 50 to 70 stocks that pass Navellier’s stringent quantitative and
fundamental criteria. The primary performance benchmarks are the M SCI-EAFE and M SCI-EAFE Growth indices.
Navellier pays afee to Henry James International Management to provide investment recommendations. (Please
refer to Item 4, Adviser Services, for further information.)

Navellier International Equity SRI Portfolio: The Navellier International Equity SRI Portfolio is designed for
aggressive investors and takes advantage of the global economy while attempting to achieve long-term capital
appreciation. The portfolio may provide diversification benefits to domestic equity portfolios. The portfolio may
invest in securities of a broad range of companies with market capitalizations greater than $1 billion. The portfolio
invests in international markets through the use of sponsored and un-sponsored foreign stocks and American
Depositary Receipts (ADRs). The portfolio isinvested in a socialy responsible manner. Typically, the portfolio
investsin 50 to 70 stocks that pass Navellier’s stringent quantitative and fundamental criteria. The primary
performance benchmarks are the M SCI-EAFE and M SCI-EAFE Growth indices. Navellier pays a fee to Henry
James International Management to provide investment recommendations. (Please refer to Item 4, Adviser Services,
for further information.)

Navellier International Select Portfolio: The Navellier International Select Portfolio is designed for aggressive
investors and takes advantage of the global economy while attempting to achieve long-term capital appreciation.
The portfolio seeks to achieve the highest possible returns while controlling risk. The portfolio may provide
potential diversification benefits to domestic equity portfolios. The portfolio invests in international markets through
the use of sponsored and un-sponsored foreign stocks and American Depositary Receipts (ADRs) with market caps
less than $5 hillion. The portfolio may at timesinvest in alimited number of ETFs. Smaller cap stocks typicaly
have a higher degree of risk than larger cap stocks. Typically, the portfolio investsin 50 to 70 stocks that pass
Navellier’s stringent quantitative and fundamental criteria. The portfolio’s primary performance benchmarks are the
M SCI-EAFE and the MSCI World ex USA Small Cap indices. Navellier pays a fee to Henry James I nternational
Management to provide investment recommendations. (Please refer to Item 4, Adviser Services, for further
information.)

Navellier Emerging Markets Portfolio: The Navellier Emerging Markets Portfolio is designed for aggressive
investors and takes advantage of the world’s emerging markets economies. The portfolio attempts to achieve capital
appreciation. The portfolio may provide diversification benefits to domestic equity portfolios. The portfolio may
invest in securities of a broad range of companies without restriction on their market capitalization. The portfolio
invests in emerging markets through the use of sponsored and un-sponsored foreign stocks and American Depositary
Receipts (ADRS). Due to the risk in investing in emerging markets, there could at times be high turnover and
volatility. At times, the portfolio may invest up to 100% of itstotal assetsin such securities. Typically, the portfolio
investsin 50 to 70 stocks that pass Navellier’s stringent quantitative and fundamental criteria. The primary
performance benchmark is the MSCI Emerging Markets Index. Navellier pays a fee to Henry James I nternational
Management to provide investment recommendations. (Please refer to Item 4, Adviser Services, for further
information.)
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Navellier Global Equity Portfolio: The Navellier Global Equity Portfolio is designed for aggressive investors and
takes advantage of the global economy while attempting to achieve long-term capital appreciation. The portfolio’s
initial universe includes all sponsored and un-sponsored foreign stocks and American Depositary Receipts (ADRS)
and all U.S. equities with market capitalizations equal to or greater than $1 billion. The portfolio typically holds 90
to 120 stocks that pass Navellier’s stringent quantitative and fundamental criteria. The appropriate benchmark for
performance comparison is the MSCI World Index. Navellier pays a fee to Henry James I nternational Management
to provide investment recommendations. (Please refer to Item 4, Adviser Services, for further information.)

Navellier Global Select Portfolio: The Navellier Global Select Portfolio is designed for aggressive investors and
takes advantage of the global economy while attempting to achieve long-term capital appreciation. The initial
universe includes all sponsored and un-sponsored foreign stock and American Depositary Receipts (ADRs) and U.S.
equities with market caps less than $5 billion. Smaller cap stocks typically have a higher degree of risk than larger
cap stocks. The portfolio typically holds 90 to 110 stocks that pass Navellier’s stringent quantitative and
fundamental criteria. The primary performance benchmark is the MSCI World Small Cap Index. Navellier paysa
fee to Henry James International Management to provide investment recommendations. (Please refer to Item 4,
Adviser Services, for further information.)

Navellier Defensive Alpha Portfolio: The Navellier Defensive Alpha Portfolio is designed for investors seeking
capital appreciation while controlling downside risk. The portfolio investsin a select group of companies with
market capitalizations greater than $3 billion and typically exhibiting positive 3-month price momentum. Equity and
cash allocations are determined by a proprietary “Dynamic Asset Allocation” model that allows the portfolio to
respond to changing market conditions and has an objective of capital preservation and upside capture. Thisisa
“concentrated” portfolio that can hold up to 20 stocks and can build a defensive cash position of up to 100%. The
portfolio has demonstrated a high level of historical turnover, which may generate significant taxable gains and
increased trading expenses; therefore, it should not be considered tax-efficient. It isaso unlikely to generate any
long-term capital gains. The portfolio typically trades more frequently than other Navellier offerings, and thusis not
suitable for commission-based accounts. The appropriate benchmark for performance comparison is the S& P 500
Index. Navellier pays alicensing fee to The Langsen Group to provide investment recommendations. (Please refer to
Item 4, Adviser Services, for further information.)

Navellier Global Macro Allocation Portfolio (GMAP): The Navellier GMAP strategy investsin long and inverse
ETFsin domestic and foreign equities, long-term Treasuries, and commodities and asset classes. The portfolio
increases the allocation to inverse ETFs as markets become more volatile. The portfolio tends to be long-biased
during less volatile market conditions. The portfolio typically holds 10 to 12 ETFs. The primary performance
benchmark is the S& P 500 Index.

Navellier Tactical RevenueShares® Strategic Allocation Portfolio: The Navellier Tactical RevenueShares®
Strategic Allocation Portfolio invests in revenue-weighted ETFs sponsored by VTL Associates, LLC. The portfolio
has global exposure, including emerging markets, and invests across a spectrum of capitalization ranges (i.e., small,
mid, large). The portfolio overweights ETFs viewed as having the most relative strength and reduces allocation to
out-of-favor asset classes. In addition, the portfolio can raise significant cash positions, up to 50%. The portfolio
typically holds 5 ETFs. The primary performance benchmark isthe S& P Global BMI Index. Navellier pays afeeto
Henry James I nternational Management to provide investment recommendations. (Please refer to Item 4, Adviser
Services, for further information.)

Navellier High Dividend Income Portfolio: The Navellier High Dividend Income Portfolio is designed to hold
REIT and Limited Partnership securities that are selected based upon their propensity to offer attractive income and
total return potential. In many cases, these types of investments typically have K-1 tax reporting requirements
associated with them, so investors should consult with their personal tax professional prior to using the strategy. The
strategy typically holds approximately 40-60 securities. The primary performance benchmark is the Russell 3000
Index.

Navellier Fundamental Growth Portfolio: The Navellier Fundamental Growth Portfolio is a “concentrated clone”

of the Cavalier Fundamental Growth Fund that Navellier sub-advises. Up Market Strategy - A quantitative
screening process identifies stocks characterized by high alphas and then ranked based on fundamental criteria
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including: (but not limited to) sales growth, operating margins, earnings momentum, cash flow, and return on equity.
The investment methodology typically gravitates toward stocks displaying strong sales and earnings growth.
Selective dividend stocks are analyzed and considered for inclusion in the strategy and may help counterbalance
vulnerabilities in some growth stocks. Down Market Strategy — A Sine ~ Wave® Tactical overlay seeksto identify
price inflection points and can move assets to fixed income investments staggered across the yield curve when
markets begin to deteriorate. Typically, the strategy invests in approximately 50 stocks that pass Navellier's stringent
guantitative and fundamental criteria. The primary performance benchmark is the Russell 3000 | ndex.

Navellier Tactical ETF Strategies

Navellier pays alicensing fee to Helix Technology® Ltd. to provide investment recommendations for the Sine ~
Wave® Technology used in Navellier Tactical strategies. (Please refer to Item 4, Advisor Services, for further
information.)

Navellier Tactical U.S. Equity Sector Plus Portfolio: The Navellier Tactical U.S. Equity Sector Plus Portfolioisa
tactical, defensive strategy designed for investors who seek an allocation within the U.S. equity markets. The
portfolio investsin five equity sector ETFs and under certain circumstances takes defensive positions by investing in
three bond ETFs staggered along the yield curve — the portfolio can have a 100% allocation to these bond ETFs. The
portfolio uses a proprietary analytical system incorporating sine waves to help identify when to switch between
stock and bond ETFs. The primary performance benchmark is the S& P 500 Index.

Navellier Tactical U.S. Equity Sector Plus featuring AlphaDEX® Portfolio: The Navellier Tactical U.S. Equity
Sector Plus featuring AlphaDEX® Portfolio is atactical, defensive strategy designed for investors who seek an
allocation within the U.S. equity markets. The portfolio investsin five AlphaDEX® equity sector ETFs and under
certain circumstances takes defensive positions by investing in three bond ETFs staggered along the yield curve —
the portfolio can have a 100% allocation to these bond ETFs. The portfolio uses a proprietary analytical system
incorporating sine waves to help identify when to switch between stock and bond ETFs. The primary performance
benchmark is the S& P 500 Index.

Navellier Tactical Global Allocation Plus Portfolio: The Navellier Tactical Global Allocation Plus Portfolioisa
tactical, defensive strategy designed for investors who seek broad diversification across major asset classesin a
single account. The portfolio investsin five equity sector ETFs, two international ETFs, two ETFs representing
alternative investments, three fixed income ETFs, an S& P 500 SPDR, and under certain circumstances takes
defensive positions by investing in three additional bond ETFs staggered along the yield curve — the portfolio can
have a 100% allocation to these bond ETFs. The portfolio uses a proprietary analytical system incorporating sine
waves to help identify when to switch between stock and bond ETFs. The primary performance benchmark isa
blended benchmark comprised of the S& P 500 (45%), MSCI World ex U.S. (30%), and U.S. Aggregate Bond Index
(30%).

Navellier Tactical Global Allocation Plus featuring AlphaDEX® Portfolio: The Navellier Tactical Global
Allocation Plus featuring AlphaDEX® Portfolio is atactical, defensive strategy designed for investors who seek
broad diversification across major asset classes in a single account. The portfolio investsin five AlphaDEX® equity
sector ETFs, two AlphaDEX® international ETFs, two ETFs representing alternative investments, three fixed
income ETFs, an S& P 500 SPDR, and under certain circumstances takes defensive positions by investing in three
additional bond ETFs staggered along the yield curve — the portfolio can have a 100% allocation to these bond
ETFs. The portfolio uses a proprietary analytical system incorporating sine waves to help identify when to switch
between stock and bond ETFs. The primary performance benchmark is a blended benchmark comprised of the S&P
500 (45%), MSCI World ex U.S. (30%), and Barclay’s U.S. Aggregate Bond Index (30%).

Navellier Libertas 30 Portfolio: The Navellier Libertas 30 Portfolio is a global balanced, defensive portfolio that
has the potential to invest in domestic equity sector ETFs, international ETFs, fixed income ETFs, ETFs
representing alternative investments, and takes defensive positions by investing in a cash equivalent, such as money
market funds. The strategy can raise up to 100% cash when conditions warrant. All ETFs in the universe are ranked
based on a weighted, quantitative multi-factor model relative to the S& P 500 and to cash to determine timing,
allocation, positioning, and overall portfolio risk. Based on the model ranking, the strategy typically holds 8 to 10
ETFs. The strategy uses Sine ~ Wave® Technology to measure the “wave heights” of the market. These sine waves

-12-



Navellier & Associates, Inc.
Form ADV Part 2A

produce signal s that indicate when the portfolio should move in and out of ETFs and cash. This strategy is more
aggressive than other similar Navellier strategies. The primary performance benchmark is a blended benchmark
comprised of the S& P 500 (45%), MSCI World ex U.S. (30%), and U.S. Aggregate Bond Index (30%).

Covered Call Strategies

A “covered call” strategy is one in which an investor writes a call option contract while at the same time owning an
equivalent number of shares of the underlying stock. Writing call options generates income in the form of the
premium paid for the option to buy the stock at a certain price and date. If the stock is purchased simultaneously
with writing the call contract, the strategy is commonly referred to as a “buy-write.” If the shares are already held
from aprevious purchase, it is commonly referred to as an “overwrite.” In either case, the stock is generally held in
the same brokerage account from which the investor writes the call, and fully collateralizes, or “covers,” the
obligation conveyed by writing acall option contract. By writing the call option, the stock’s owner isselling a
contract to the buyer of the call option, giving him or her the right to purchase the stock at a given price by a
specified date. If the current market value of each security rises above the strike price in the contract, then the buyer
will exercise the option and the stock must be forfeited at the specified price by the writer. Additionally, itis
important that investors understand that by writing (selling) calls on a portfolio, they are selling a portion of the
stock’s ability to appreciate. This means that the portfolio will not experience the same appreciation in arising
market as a portfolio without the covered call strategy. If the option expires while the stock’s current market valueis
less than the strike price, then the writer will keep the income generated from writing the options. The goal of a
covered call strategy isto manage the portfolio to achieve the premium income while forfeiting the least amount of
stock appreciation. This strategy is considered the most basic and most widely used strategy combining the
flexibility of listed options with stock ownership.

Note that option trading involves a number of inherent risks and is not suitable for everyone. Investors considering
options should consult with atax advisor. Investors should be sure to read the Option Clearing Corp.'s Option
Disclosure document provided by their brokerage firm or adviser carefully before investing.

Navellier offers four (4) covered call strategies:

Navellier Covered Call Income Portfolio: The Navellier Covered Call Income Portfolio is designed for investors
that seek to achieve returns greater than its blended benchmark while controlling risk and generating income using a
covered call strategy. To generate greater income potential, the portfolio will generally write covered calls on all
equity positionsin the portfolio and will generally focus on higher dividend-paying companies. Note that option
trading involves a number of inherent risks and is not suitable for everyone. Investors considering options should
consult with atax adviser. Investors should read the Option Clearing Corp.’s Option Disclosure document provided
by their brokerage firm or adviser carefully before investing. This is a “concentrated” portfolio that typically holds
20 to 30 stocks. Because the portfolio will hold varying amounts of cash generated by the receipt of premiums from
call writing, the portfolio is not comparable to any single equity benchmark. Cash holdings may vary as widely as
5% to 50%. Navellier deemsit reasonable to use a blended benchmark for performance comparison purposes
consisting of ablend of the Russell 1000 Index (65%) and the 3-month T-bill (35%).

Navellier Covered Call Growth Portfolio: The Navellier Covered Call Growth Portfolio is designed for investors
that seek to achieve returns greater than its blended benchmark while controlling risk and generating income using a
covered call strategy. To generate greater growth potential, the portfolio will generally write covered callson only a
portion of the equity positions in the portfolio and will generally focus on higher dividend-paying companies. Note
that option trading involves a number of inherent risks and is not suitable for everyone. Investors considering
options should consult with atax adviser. Investors should read the Option Clearing Corp.’s Option Disclosure
document provided by their brokerage firm or adviser carefully before investing. This is a “concentrated” portfolio
that typically holds 25 to 30 stocks. Because the portfolio will hold varying amounts of cash generated by the receipt
of premiums from call writing, the portfolio is not comparable to any single equity benchmark. Cash holdings may
vary as widely as 5% to 50%. Navellier deemsit reasonable to use a blended benchmark for performance
comparison purposes consisting of a blend of the Russell 1000 Index (65%) and the 3-month T-hill (35%).
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Navellier Concentrated Covered Call Income Portfolio: The Navellier Concentrated Covered Call Income Portfolio
is designed for investors that seek to achieve returns greater than its blended benchmark while controlling risk and
generating income using a covered call strategy. Because the portfolio is non-diversified and highly concentrated in
only afew stocks, the portfolio has a significant risk of partial or complete loss of an investor’s capital. To generate
greater income potential, the portfolio will generally write covered calls on all equity positionsin the portfolio and
will generally focus on higher dividend-paying companies. Note that option trading involves a number of inherent
risks and is not suitable for everyone. Investors considering options should consult with atax adviser. Investors
should read the Option Clearing Corp.’s Option Disclosure document provided by their brokerage firm or adviser
carefully before investing. This is a “concentrated” portfolio that typically holds 8 to 15 stocks. Because the
portfolio will hold varying amounts of cash generated by the receipt of premiums from call writing, the portfolio is
not comparable to any single equity benchmark. Cash holdings may vary as widely as 5% to 50%. Navellier deems
it reasonable to use a blended benchmark for performance comparison purposes consisting of a blend of the Russell
1000 Index (65%) and the 3-month T-hill (35%).

Navellier Concentrated Covered Call Growth Portfolio: The Navellier Concentrated Covered Call Growth
Portfolio is designed for investors that seek to achieve returns greater than its blended benchmark while controlling
risk and generating income using a covered call strategy. Because the portfolio is non-diversified and highly
concentrated in only a few stocks, the portfolio has a significant risk of partial or complete loss of an investor’s
capital. To generate greater income potential, the portfolio will generally write covered calls on only a portion of
equity positions in the portfolio and will generally focus on higher dividend-paying companies. Note that option
trading involves a number of inherent risks and is not suitable for everyone. Investors considering options should
consult with atax adviser. Investors should read the Option Clearing Corp.’s Option Disclosure document provided
by their brokerage firm or adviser carefully before investing. This is a “concentrated” portfolio that typically holds 7
to 15 stocks. Because the portfolio will hold varying amounts of cash generated by the receipt of premiums from call
writing, the portfolio is not comparable to any single equity benchmark. Cash holdings may vary as widely as 5% to
50%. Navellier deems it reasonable to use a blended benchmark for performance comparison purposes consisting of
ablend of the Russell 1000 Index (65%) and the 3-month T-hill (35%).

Risk of Loss

Investing in securities involves risk of loss, including the potential for partial or complete loss of funds invested, that
clients should be prepared to bear.

Small Capitalization Stock Risk: The Fundamental ‘A,” Small-to-Mid Cap Growth, Small Cap Growth, Mid Cap
Growth, International Select, Global Select, All Cap Core, Power Dividend, and Vantage portfolios invest in smaller
cap stocks that may trade fewer shares than larger cap stocks. The liquidity risk among these types of stocks may
increase the risk associated with these portfolios. Some of our investment portfolios are designed to invest heavily in
stocks that may have limited trading volume and thus greater volatility.

Foreign Investing Risk: The International Equity, International Equity SRI, International Select, Emerging Markets,
Global Equity, Global Select, Libertas 30, and the Tactical Global Allocation Plus and Tactical Globa Allocation
Plus featuring AlphaDEX strategies invest in depository receipts or foreign companies. In addition, all of Navellier’s
other portfolios, except the two Tactical Sector ETF strategies, can take limited positionsin depository receipts.
Investing in foreign companies, including direct investments and through depositary receipts (such as American
Depositary Receipts) poses additional risk since political and economic events unique to a country or region will
affect those markets and their issuers. While depositary receipts provide an alternative to directly purchasing the
underlying foreign securitiesin their respective national markets and currencies, investments in depositary receipts
continue to be subject to many of the risks associated with investing directly in foreign securities. Investing in non-
U.S. securities including ADRs involves significant risks, such as fluctuation of exchange rates, which may have
adverse effects on the val ue of the security. Securities of some foreign companies may be less liquid and prices more
volatile. Information regarding securities of non-U.S. issuers may be limited.

Emerging Markets Risk: The Emerging Markets portfolio invests in equities domiciled in emerging market

countries. In addition, all of Navellier’s other portfolios, except the two Tactical U.S. Equity Sector ETF strategies,
can take limited positions in emerging markets. Emerging markets may be more likely to experience political
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turmoil or rapid changes in market or economic conditions than more developed countries. In addition, the financial
stability of issuers (including governments) in emerging market countries may be more precarious than in other
countries. As aresult, there will tend to be an increased risk of price volatility associated with investmentsin
emerging market countries, which may be magnified by currency fluctuations relative to the U.S. dollar.

ETF Risk: Global Macro Allocation, Tactical RevenueShares® Strategic Allocation, and the five Tactical ETF
strategies invest in ETFs. We may invest in exchange traded funds (“ETFs”) and some of our investment strategies
are generally fully invested in ETFs. Like traditional mutual funds, ETFs charge asset-based fees, but they generally
do not chargeinitial sales charges or redemption fees and investors typically pay only customary brokerage fees to
buy and sell ETF shares. The fees and costs charged by ETFs held in client accounts will not be deducted from the
compensation the client pays Navellier. (Please refer to Item 5, Fees and Compensation, for further information on
ETF fees.) ETF prices can fluctuate up or down, and a client account could lose money investing in an ETF if the
prices of the securities owned by the ETF go down. ETFs are subject to additional risks:

= ETF shares may trade above or below their net asset value;

= An active trading market for an ETF’s shares may not develop or be maintained;

= Thevalue of an ETF may be more volatile than the underlying portfolio of securitiesthe ETF is designed to
track;

= The cost of owning shares of the ETF may exceed those a client would incur by directly investing in the
underlying securities; and

= Trading of an ETF’s shares may be halted if the listing exchange’s officials deem it appropriate, the shares
are delisted from the exchange, or the activation of market-wide “circuit breakers” (which are tied to large
decreases in stock prices) halts stock trading generally.

I ndustry/Sector Concentration Risk: Our investment process may result in portfolios that are overweight in certain
industry sectors and industry groups. As with any concentrated portfolios, these portfolios will be subject to greater
volatility and risk with respect to the securities in the portfolios than more diversified portfolios. Concentrated
portfolios are unsuitable for some investors.

Options Risk: The Covered Call strategies will write covered calls. During the option period, in return for the
premium on the option, the covered call writer has given up the opportunity to profit from a price increase in the
underlying security above the exercise price. In addition, aslong as the writer’s obligation as a writer continues, the
writer retains the risk of loss should the price of the underlying security decline. An option writer has no control
over when it may be required to fulfill its obligation as a writer of the option. Once an option writer receives an
exercise notice, the writer cannot effect a closing purchase transaction to terminate the obligation under the option
and must deliver the underlying securities at the exercise price.

MLP Risk: The Concentrated High Dividend Portfolio will invest in MLPs. Some of our portfoliosinvest in MLPs,
and while MLPs have attractive features, there are potential risks an investor should consider prior to investment in
such securities:

=  Commodity Price Risk — MLPs can be subject to commodity price risk when thereisadeclinein
exploration, transport, and processing of energy products related to volatile energy prices.

= Correlation Risk — While MLPs have historically low correlation to other asset classes, there has been a
measureable increase since the financial crisis of 2008. This pattern has been present in other times of
severe equity market stress.

= Limited Liquidity — While liquidity hasimproved with investment vehicles like mutual and closed end
funds, the ability to buy and sell is still somewhat constrained when compared to traditional investments
such as equities.

= Tax liability for tax exempt investors.

Other potential risks with MLPsinclude changesin the regulatory climate for energy-related activities, tax law

changes, supply disruptions, environmental accidents, and terrorism. Interest rate risk may increase the potential cost
of financing projects and affect the demand for MLP investments; this translates into lower valuations.
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REIT Risk: The Power Dividend and Concentrated High Dividend Portfolios will invest in REITS, although it is not
the main focus of the strategies. REITs are subject to changes in economic conditions, credit risk, and interest rate
fluctuations. REITs expose investors to the risks of owning real estate directly, as well asto risks that relate
specifically to the way in which Real Estate Companies are organized and operated. Real estate is highly sensitive to
general and local economic conditions and developments and characterized by intense competition and periodic
overbuilding. Many Real Estate Companies, including REITS, utilize leverage (and some may be highly leveraged),
which increases investment risk and the risk normally associated with debt financing and could potentially increase
losses. The U.S. residential and commercial real estate markets may, in the future, experience and have, in the past,
experienced a decline in value, with certain regions experiencing significant losses in property val ues. Exposure to
such real estate may adversely affect performance.

Commission Account Risk: Accounts that are commission-based as opposed to accounts that use afeein lieu of
commissions (i.e., “wrap fee”) are likely to have fewer stocks included in the accounts due to increased trading
costs. Clients are further advised that these highly concentrated portfolios will have an even higher degree of risk
than portfolios that do not have commission-based trading expenses, and will likely have greater trading costs than
wrap fee accounts.

ITEM 9. DISCIPLINARY |NFORMATION

We are required to disclose any legal or disciplinary events that are material to aclient’s or prospective client’s
evaluation of our advisory business or the integrity of our management.

As of thisfiling, there have been no legal or disciplinary proceedings against Navellier & Associates, Inc. or Louis
Navellier. However, the Securities and Exchange Commission staff delivered Wells Notices dated January 17, 2017
stating that the enforcement staff in its Boston office has made a preliminary determination to recommend that the
Commission file enforcement actions against Navellier & Associates, Inc. (“Navellier”) and against Louis Navellier
in connection with the advertising and sale of several VIREO investment strategies Navellier offered prior to
October 2013. Navellier has ceased offering those VIREO strategies. We understand that this matter principally
pertains to advertising materials that the SEC staff asserts failed to make adequate disclosure with respect to
performance and our compliance policies and procedures at that time related to such matters. The SEC staff has
recommended that an enforcement proceeding be brought against Navellier alleging violations of Section 17(a) of
the Securities Act of 1933, Section 10(b) of the Securities Exchange Act (“Exchange Act”) and Rule 10b-5
thereunder; Section 20(a) of the Exchange Act; Sections 206(1) and (2) of the Investment Advisers Act of 1940
(“Advisers Act”); Section 206(4) of the Advisers Act and Rules 206(4)-1(a)(5) and 206(4)-7 thereunder; Sections
203(e)(6) and 204 of the Advisers Act and Rule 204-2(a)(16) thereunder, and that an enforcement proceeding be
brought against Louis Navellier alleging violations of Sections 206(1) and (2) and 203(€)(6) of the Advisers Act. As
of thisfiling, the SEC has not instituted any legal or administrative proceedings.

Navellier and Louis Navellier each deny that they committed the alleged violations.

During aregular periodic investment adviser SEC examination, it was discovered that, unbeknownst to Navellier,
during the period January 1, 2015 through March 31, 2016, some of its direct broker account clients may have been
charged transaction fees by some third party directed brokers for certain stock trades which were higher on some
transactions than the transaction fees the broker had represented to Navellier it would charge Navellier clientsin
connection with those directed broker accounts. Navellier is performing areview of its directed broker accounts for
that period to determine if any such accounts were charged fees on any trades that were higher than they were
supposed to be and if there were any, then Navellier has voluntarily offered to refund to those clients the amount of
the excess of the transaction fees charged by those brokers.

-16-



Navellier & Associates, Inc.
Form ADV Part 2A

ITEM 10. OTHER FINANCIAL INDUSTRY ACTIVITIESAND AFFILIATIONS
Financial Activities or Affiliations

Navellier International Strategies: Our Navellier International strategies track model portfolios we receive from
Henry James International Management. Henry James I nternational Management, Inc. is the entity owned by James
O’Leary. Mr. O’Leary has been the portfolio manager of the Navellier international strategies since their respective
inceptions. We participate in an arrangement with Henry James I nternational Management where we receive model
portfolios pursuant to a contractual agreement. We exercise investment discretion regarding client accountsin these
strategies. (Please refer to Item 4, Advisory Business, and Item 8, Methods of Analysis, Investment Strategies and
Risk of Loss, for further information regarding the Navellier International strategies.)

Navellier Tactical ETF Strategies: Our Navellier Tactical strategies track model portfolios we receive from Helix
Technology® Ltd. We participate in an arrangement with Helix Technology® Ltd. where we receive model
portfolios pursuant to a model manager agreement. We exercise investment discretion regarding client accountsin
these strategies. (Please refer to Item 4, Advisory Business, and Item 8, Methods of Analysis, Investment Strategies
and Risk of Loss, for further information regarding the Navellier Tactical strategies.)

Defensive Alpha: Our Navellier Defensive Alpha strategy tracks a model portfolio we receive from The Langsen
Group. We participate in an arrangement with The Langsen Group where we receive model portfolios pursuant to a
model manager agreement. We exercise investment discretion regarding client accounts in these strategies. (Please
refer to Item 4, Advisory Business, and Item 8, Methods of Analysis, Investment Strategies and Risk of Loss, for
further information regarding the Defensive Alpha strategy.)

Sub-Advisory Relationship: We are the sub-adviser to the following mutual fund:
Cavalier Fundamental Growth Fund, an investment company (symbols: CAFGX, CFGAX)

At al times, we endeavor to put our clients’ interestsfirst as part of our fiduciary duty as a registered investment
adviser. We take the following steps to address these conflicts:

= Wediscloseto clients the existence of al material conflicts of interest, including the potential for Navellier
and our employees to earn compensation from advisory clients in addition to Navellier’s advisory fees;

=  Wediscloseto clients that they are not obligated to purchase recommended investment products from our
employees or affiliated companies;

= We collect, maintain, and document accurate, complete, and relevant client background information,
including the client’s financial goals, objectives, and risk tolerance;

= QOur management conducts regular reviews of each client account to verify that all recommendations made
to aclient are suitable to the client’s needs and circumstances;

= We require employees to seek prior approval for any outside employment activity so that we can ensure
any conflicts of interestsin such activities are properly addressed;

= We periodically monitor these outside employment activities to verify any conflicts of interest continue to
be properly addressed; and

=  We educate employees regarding the responsibilities we have as afiduciary.

Advisory Newsletters:
Mr. Navellier owns Navellier Analytics, LLC (“Analytics™) which contracts with InvestorPlace Media
(“IPM”) (a company that is separate and independent from Navellier or Analytics) to write and provide financial

commentary to IPM for Newsd etters which IPM publishes. The Newsletters are owned by IPM which publishes the
Newsdletters and is responsible for and has final and sole discretion asto what is published.
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Navellier and Associates, Inc. (“Navellier”) may advertise its separate investment advisory services in
some or all of the Newsletters that Analytics writes for or may purchase newsletter subscriber lists from IPM and
may market itsinvestment advisory services to subscribers of those Newsletters. Navellier also may invite IPM
Newsdletter subscribers to Navellier seminars to promote its investment advisory services.

Neither Analytics nor anyone employed by or acting for Navellier (or Mr. Navellier) provides performance
datato IPM regarding the historical performance of the Newsletter stock selections. IPM either calculates the
newsl etter performance on its own or from non-Navellier sources and receives no performance information from
Navellier or Analytics.

In order to avoid any possible confusion between Navellier’s investment advisory services (and the
historical performance of itsinvestment advisory services) and Analytics’ newsletter writing services (and the
historical performance of those Newsletter stock selections), Analyticsis causing IPM to provide adisclosureinits
Newsdl etters making clear that the general financial commentary it provides IPM is different from and not part of
investment advisory services Navellier provides for itsindividual investment advisory clients or entities, and that the
Newsdletters are financial newsletters of general circulation providing generalized market insights to Newsletter
subscribers. The Newsletter subscribers will be further informed that they are not receiving investment advice
individually tailored to their specific individual investment needs.

Analytics and Navellier will further disclose in the Newsletters’ advertisements that the investment
advisory seminars put on by Navellier are sponsored by Navellier and that Navellier’s investment advisory services
will be discussed at the seminars, and that Navellier’s investment advisory performanceis different from the
Newsletters performance, and that Analytics’ newsletter services are not the same and are different from and are not
asubstitute for Navellier’s investment advisory services, and that Newsletter performance is different than Navellier
investment advisory performance.

(Please refer to Item 12, Brokerage Practices, for further information on the timing of transactions relative to
newsl etter publications.)

ITEM 11. CODE OF ETHICS, PARTICIPATION OR INTEREST IN CLIENT TRANSACTIONSAND PERSONAL TRADING
Code of Ethicsand Personal Trading

Asrequired by SEC rules, Navellier has adopted a Code of Ethics that sets forth high ethical standards of business
conduct required of all our employees. Navellier and our employees owe a fiduciary duty of loyalty, fairness, and
good faith to our clients and have an obligation to adhere not only to the specific provisions of the Code of Ethics
but to the general principles that guide the Code.

Our Code of Ethics permits employeesto trade in securities, including those that could be recommended to clients.
This activity can create actual or potential conflicts of interest. To address these actual or potential conflicts of
interest, our Code of Ethics contains significant safeguards designed to protect clients from abuses in this area. For
example, employees must receive prior approval for most securities transactions. Employees generally may not
purchase or sell securities that are part of an investment action, including those for an affiliated Investment
Company, unless the transaction is de minimus (e.g., transactions involving arelatively small number of shares of a
company with alarge market capitalization and high average daily trading volume). The Code of Ethicsincludes
policies and procedures for the review of quarterly securities transactions reports as well asinitial and annual
securities holdings reports that access persons must submit.

Among other things, our Code of Ethics also requires prior approval of any acquisition of securitiesin limited
offerings (e.g., private placements) or initial public offerings, policies prohibiting employees from using material
non-public information to buy or sell securities (insider trading), disclosure of conflicts of interest, and policies for
serving on boards of directors of issuing companies by investment personnel, receiving/giving gifts, and political
contributions. Our Code also discusses oversight, enforcement, and recordkeeping provisions.
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We will provide a copy of our Code of Ethicsto any client or prospective client upon request. Y ou may request a
copy by emailing compliance@navellier.com or by calling us at 775-785-2300.

Participation or Interest in Client Transactions

Navellier will, from time to time, seed a proprietary account for the purposes of establishing an investment strategy.
Proprietary accounts may invest in the same securities as client accounts. It is our policy to treat proprietary
accounts in the same manner as client accounts for the purposes of trading allocation. (Please refer to Item 12,
Brokerage Practices, for further information.)

We are the investment sub-advisor to the Cavalier Fundamental Growth Fund (CAFGX, CFGAX). The fund may
invest in the same securities as client accounts. It is our policy to treat the fundsin the same manner as client
accounts for the purposes of trading allocation. (Please refer to Item 12, Brokerage Practices, for further
information.)

ITEM 12. BROKERAGE PRACTICES

Navellier primarily manages discretionary accounts, and therefore, generally has complete authority to determine the
securities and the amount of securities bought and sold. From time to time, we will work within a client’s investment
policy guidelines when we determine doing so is feasible. Because we engage in an investment advisory business
and manage more than one account, there may be conflicts of interest over our time devoted to managing any one
account and the allocation of investment opportunities among all accounts we manage. We attempt to resolve all
such conflictsin a manner that is generally fair to all our clients.

Aggregation and Allocation of Transactions

Although we individually manage client accounts, we often purchase and/or sell the same securities for many
accounts. When possible, we aggregate the same transactions in the same securities for many clients who have the
same brokerage firm or custodian. Similarly, when possible, we aggregate the same transactions in the same
securities for many clients for whom we have discretion to direct brokerage. Clients in an aggregated transaction
each receive the same price per share of unit, but if clients have directed brokerage to a particular broker-dealer, they
may pay different commissions.

If more than one priceis paid for securities in an aggregated transaction, each client in the aggregated transaction
will typically receive the average price paid for the securities in the same aggregate transaction on that day. If we are
unable to fill an aggregated transaction completely, but receive a partial fill of the aggregated transaction, we will
normally allocate the partially filled transaction to clients based on an equitable rotational system.

Navellier may initially place orders for transactionsin certain securities only for those accounts that are custodied at
the banks or brokerage firms that permit us to place trades for accounts custodied at that firm with other brokerage
firms. Accounts custodied at brokerage firms that do not give us discretion to select the brokerage firm may not be
able to participate in theinitial transaction and may not be able to participate in the same gains or losses as other
clients whose accounts are not restricted. Some clients may not be able to participate in aggregated transactions for
most securities and/or may be consistently traded toward the end of Navellier’s trade rotation if we determine that
including such aclient in an aggregated transaction or in the normal trade rotation could adversely impact our
broader client group. Such clients may regularly receive less favorable prices on account transactions.

After Navellier has determined which client accounts are able to participate in an aggregated transaction, typically
the trading sequence follows a rotational system (by custodian) so that clients of each brokerage firm, bank
custodian, or trust company will have an opportunity to participate in atransaction first. The actual client trade
allocation sequence within each custodial group in the rotation is usually made on a pro rata basis. This rotational
trading mechanism and random allocation process of client transactions aims to provide, over the long-run, fair
treatment for each client account.
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Some clients with highly particularized investment policies or restrictions may not be able to participate in
aggregated transactions for certain securities and may only be invested in such securities after we have established
guideline compliance with respect to the acceptability of the security and permissible amounts. Such clients may
receive aless favorable price on such transactions.

We invest in equity securities of foreign issuerslisted on U.S. stock exchanges in the form of American Depository
Receipts (ADRS). Risks associated with equity securities of foreign issuers may be greater than those of domestic
equities. (Please refer to Item 8, Methods of Analysis, Investment Strategies and Risk of Loss, for further
information regarding the risks associated with foreign investments.)

Brokerage Discretion

When Navellier has discretionary authority to select brokerage firmsin placing orders to purchase and sell

securities, our policy isto seek and secure the best execution, which includes both commissions and execution
prices. In selecting broker-dealers to execute portfolio transactions, we will consider factors such as the price of the
security; the rate of commission; the size and difficulty of the order; the reliability, integrity, financial condition, and
general execution and operational capabilities of competing broker-dealers; the brokerage and research services they
provide to us; and past referrals of new clients’ accounts to us and anticipation of future referrals of clients.

Thus, we may direct commissions generated from some clients’ transactions to compensate broker-deal ers for
referral of clients and as a means of encouraging future referrals of clients to us by the broker-dealer receiving the
commissions. We may have an incentive to select a broker-dealer based on our interest in receiving client referrals,
but we must believe that our objective of best execution is not being sacrificed. Asaresult of any of the above
factors, aclient may pay a higher commission than is available from other broker-dealers.

Over-the-counter purchases and sales can be transacted directly with the principal market makers except in those
circumstances where, in our opinion, better prices and executions are available el sewhere. Navellier may not have
discretionary authority to select the brokerage firm or the commission rates to be paid for Wrap Fee or Managed
Account Program accounts we manage. In addition, some clients direct us to use a particular broker-dealer (i.e., a
custodian broker-dealer, a Wrap Fee or Managed Account Program broker-dealer, areferring broker-dealer, or
simply the client’s personal choice). In al these cases, the client may pay a higher commission or receive smaller
discounts than if we had discretion to choose a broker-dealer or may receive aworse price for the security than other
clients for the same security.

Navellier may use step-out trades for aggregated orders for multiple accounts. A step-out trade is one in which we
place the order for atransaction for one or more client accounts with a broker-dealer (the “Step-out Broker™) other
than the broker-dealer that the client has directed Navellier to utilize (the “Directed Broker™). The Step-out Broker
executes the trade for the accounts without any commission. The Step-out Broker will report a net price, which may
include a mark-up for executing the transaction. The brokerage firm shown on the confirmation for a step-out
transaction for a client account with a directed broker is not the Step-out Broker, but the Directed Broker. The
Directed Broker receives the compensation, if any, shown on the confirmation. This compensation is at whatever
commission rate or wrap fee the client has negotiated. Thus, clients that participate in a step-out transaction may pay
different transaction costs. In this manner, the Directed Broker receives the agreed upon commission or wrap fee,
and the client obtains the execution at a favorable price.

Best Execution

Navellier is aware of our responsibility to seek the “best execution” for client transactions. The determination of
what may constitute best execution and price in the execution of a securities transaction by a broker-dealer involves
anumber of considerations. Factors affecting brokerage selection include, but are not limited to, the overall direct
net economic result to the portfolios (involving both price paid or received and any net commissions and other costs
paid), the efficiency with which the transaction is effected, the ability to effect the transaction at all where alarge
block isinvolved, the availability of the broker-dealer to stand ready to execute possibly difficult transactionsin the
future, the operational facilities of the broker-dealer, the value of an ongoing relationship with such broker-dealers,
and the financial strength and stability of the broker-dealer. Such considerations are judgmental, and we weigh them
to determine the overall reasonableness of brokerage commissions paid. We make our best effort to determine the
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sources of best execution without having to demonstrate that such factors as noted above are of direct benefit to the
client.

From time to time we will review the past performance of the exchange members, brokers, or dealers with whom we
have placed orders to execute portfolio transactionsin light of the factors discussed above. We may cease doing
business with certain exchange members, brokers, or dealers whose performance may not have been competitive, or
we may demand that such personsimprove their performance before receiving any further orders. On the basis of
information that is available, we believe that we can obtain competitive commission rates on portfolio transactions
on an overall basis.

TradeErrors

Asafiduciary, Navellier has the responsibility to effect orders correctly, promptly, and in the best interests of our
clients. In the event any error occursin the handling of any client transactions due to our actions, inaction, or actions
of others, our policy isto seek to identify and correct any errors as promptly as possible without disadvantaging the
client or benefiting Navellier in any way. If the error is the responsibility of Navellier, any client transaction will be
corrected, and we will be responsible for any client loss resulting from an inaccurate or erroneous order. If the error
resultsin a gain for the client, the client will retain any gains resulting from the inaccurate or erroneous order except
when the error results from atransaction that is not allowed in the client’s account, such as a short position or an
overdraft/debit in the account. In such instances, the gains are typically placed in Navellier’s error account.

Resear ch and Other Soft Dollar Benefits

Section 28(e) of the Securities Exchange Act of 1934, as amended, provides that Navellier may pay a broker-dealer
acommission in excess of the amount another broker might have charged for effecting the same transaction, in
recognition of the value of the brokerage and research services provided by or through the broker-dealer.

When allocating brokerage business, we may give preference to broker-dealers that provide statistical research or
other servicesto Navellier so long as we believe the objective of best execution is not being sacrificed. These
research services provide a benefit to us since we do not have to produce or pay for the services. Navellier may have
an incentive to select or recommend a broker-dealer based on our interest in receiving the research or other products
or services rather than on our clients” interest in receiving the most favorable execution. Research services may
include:

= Advice, directly or through publications, writings, or data services, asto the value of securities and the
advisability of investing in, purchasing, or selling securities and

= Theavailahility of securities, economic factors and trends, portfolio strategy, and the performance of
accounts.

Thus, we may be able to supplement our own information and consider the views and information of other
organizationsin arriving at our investment decisions.

Generally, research services are generated by third parties but are provided to Navellier through broker-dealers. The
following describes the primary products and services we currently receive through soft dollar arrangements. The
ratio of commissions necessary to pay for these services (soft dollar ratios) ranges from 1.11:1to 1.25:1 or is
calculated on a cost plus basis generally at $0.02-0.05/share.

Brokers and research services potentially provided through soft dollar arrangements:

=  BNY ConvergeX Group: Factset Data Systems
At any given point-in-time, Navellier may have a soft dollar arrangement with one or more brokerage firmsto
receive research services where over a period of time, we are required to direct a minimum amount of brokerage

commissions from client transactions to the brokerage firm. These arrangements change over time. When we have
soft dollar arrangements with a brokerage firm, the brokerage firm may negotiate a substantial discount on
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brokerage commissions. However, it is possible the size of the commission discount may be less than the
commission would be without the soft dollar arrangement. Clients may be able to recapture for themselves the
benefit of the cost of soft dollars that result from brokerage commissions their accounts pay instead of having
Navellier use these commissions for our benefit to pay for research services. We may use research services for the
benefit of all our accounts and not just accounts whose transactions generated the commissions used to pay for
research services. It is possible that the accounts whose transactions paid for the research services may not benefit
from the research services.

Theinformation that is received may reduce our normal and customary research activities if it is useful. When we
place orders to execute portfolio transactions, we may cause our accounts to pay a member of an exchange, broker,
or dealer an amount of commission for effecting a securities transaction in excess of the amount of commission
another member of an exchange, broker, or dealer would have charged for effecting the same transaction if we
determine in good faith that the amount of commission is reasonablein relation to the value of the brokerage and
research services provided by the member, broker, or dealer when viewed in terms of the particular transaction or
our overall responsibilities with respect to the accounts to which we exercise investment discretion. The receipt of
brokerage and research services from any member, broker, or dealer executing transactions for Navellier’s clients
will not result in areduction of our customary and normal research activities, and the value of thisinformation is, in
our view, indeterminable. Nevertheless, we may deem the receipt of the research an economic benefit, and although
customary, may create a conflict of interest between Navellier and our clients.

Timing of Transactions Relative to Newdletter Publications

Analytics, which isowned by Louis Navellier has a business relationship with Investor Place Media (“IPM”).
Analytics supplies IPM with investment commentary and model portfolios for investment newsletters published by
IPM. While Navellier & Associates is not the publisher of the newd etters, these newsl etters may discuss companies
that may also be appropriate for investment by Navellier & Associates for its investment advisory clients.

Navellier and/or Mr. Navellier may trade for themselves and/or Navellier’s investment advisory clients in securities
that are also included in the Newsletters and may trade (buy/sell) for himself and/or family members and/or for
Navellier investment advisory clients in securities before Analytics writes about or discusses those securitiesin the
Newsdletters. Analytics will cause to be disclosed in each of the Newd etters that Navellier and/or Mr. Navellier may
trade in securities ahead of (before) Analytics discusses those securities in the Newsl etters.

ITEM 13. REVIEW OF ACCOUNTS
Account Review

Navellier assigns one or more portfolio managers to each account or investment product. Each account is reviewed
on aregular basis, at least quarterly. Most accounts are reviewed more often, for example when cash flows or
investment actions occur. At initial setup, each account is assigned to a model portfolio based on the strategy in
which the client has elected to invest. Portfolio managers and the Chief Investment Officer review the model
portfolios that govern all like traded accounts at least weekly.

Various other teams review clients’ accounts on aregular basis, including Compliance (led by the Chief Compliance
Officer) and Trading (led by the Trading Supervisor), for cash flows, security weightings, and compliance with any
specific account restrictions and guidelines.

For direct clients participating in the Private Client Group, we review clients’ financial situations no less than
annually to determine if adjustments are necessary for their portfolio allocations. (Please refer to Item 4, Advisory
Business, for further information on the Private Client Group.)

Client Reports

Reports are typically written but may be delivered electronically as requested by our clients. We may send separate
account clients and their designated intermediaries monthly or quarterly performance, current holdings, transaction
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activity, brokerage commissions, and other reports as reasonably requested by clients. Additional client reporting is
available upon request. We typically do not provide account reporting to wrap fee program clients unless
specifically requested.

ITEM 14. CLIENT REFERRALSAND OTHER COMPENSATION

We may direct trades to broker-dealersin return for marketing efforts on behalf of Navellier and referral of clientsto
us. We take appropriate steps to ensure and monitor such trades for best execution. (Please refer to Item 12,
Brokerage Practices, for further information on how we direct brokerage.)

From time to time, Navellier compensates third persons for client referrals. Such referral arrangements are generally
governed by a written agreement between Navellier and the particular third party that (i) complies with the SEC’s
“cash solicitation” rule (Rule 206(4)-3); (ii) requires that clients be provided with copies of Navellier’s ADV
Brochure, separate disclosure of the nature of the referral arrangement (including compensation features) applicable
to the client being referred and containing the information required by the Rule, and any other document required to
be provided under applicable state law; and (iii) provides that the third party will not be paid compensation for any
client referral unlessit isregistered as an investment adviser or investment adviser representative to the extent
required under federal law and the law of the state in which the referred client resides. Navellier pays solicitors a
monthly retainer and a percentage fee based on the value of the assetsinvested with Navellier by clients solicited by
that solicitor. Solicitors who solicit clients for Navellier Private Client Group strategies are paid a solicitor’s fee of
20% of Navellier’sinvestment advisory fee paid for assets under management solicited by the solicitor for the first
twelve months, 10% of Navellier’sinvestment advisory fee paid for assets under management solicited by the
solicitor for the next twelve months, and 5% of Navellier’sinvestment advisory fee paid for assets under
management solicited by the solicitor for the next twelve months. Solicitors for other Navellier programs are paid on
different solicitation fee schedules. The amount of those solicitor fees are disclosed to investorsin writing prior to
and in connection with the clients’ investment advisory agreement with Navellier. Navellier pays Cetera Advisors a
solicitor’s fee of 32 basis points annually, paid quarterly of the 80 basis points paid to Navellier by the client.
Navellier pays Fulcrum Equity Management, LLC a solicitor’s fee of 50% of the advisory fee paid to Navellier in
excess of 30 basis points (for example, if the total advisory fee paid to Navellier is 50 basis points, Fulcrum receives
asolicitor fee of 10 basis points of the 50 basis point fee). We do not charge solicited clients fees greater than those
charged to new Navellier clients with similar portfolios managed by Navellier who were not introduced by athird
party solicitor.

Additional Compensation

Navellier may receive or have access to free or discounted products, services, or information based on our
relationship with certain custodians or broker/dealers. These benefits include: receipt of duplicate trade
confirmations and account statements; access to dedicated trading desk and service teams; ability to directly deduct
investment advisory fees from client accounts; ability to submit orders electronically; receipt of publications
pertaining to compliance, practice management, operations, and marketing; invitations to sponsored events, such as
workshops and conferences, at a reduced cost or no cost; and discounts on products and services from third parties
that may or may not be research-related. The benefits we receive are not provided on the basis of client transactions.
Under no circumstances do any clients pay additional fees or commissionsto Navellier or any broker/dealer for usto
obtain these products or services.

ITEM 15. CusTODY

In relation to SEC Rule 206(4)-2 of the Advisers Act, because we may directly deduct advisory fees from client
accounts as part of our billing process, we are deemed to have custody of client funds. (Please refer to Item 5, Fees
and Compensation, for further information regarding these arrangements.) If we have authorization to directly debit
advisory fees from client accounts, we will advise the client’s custodian of the amount we will deduct from the
client’saccount. On at least a quarterly basis, the custodian is required to send the client a statement showing all
transactions within the account during the reporting period.
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Because the custodian does not calculate the amount of the fee we will deduct, it isimportant for clientsto carefully
review their custodial statements to verify the accuracy of the calculation, among other things. Clients should
contact Navellier directly if they believe there may be an error in their statement.

In the event we receive a check or monies belonging to a client, inevitably due to an error, our policy isto remit the
check or monies to the client within three (3) business days.

Navellier does not have actual physical custody of client accounts or assets. Clients should receive at least a
guarterly statement from the broker-dealer, bank, or other qualified custodian that holds and maintains their
investment assets. We urge clientsto carefully review their custodial statements versus any statements they may
receive from Navellier.

ITEM 16. INVESTMENT DISCRETION

Clients hire Navellier to provide discretionary asset management services. This discretionary authority allows
Navellier to place trades in a client’s account without contacting the client prior to each trade to obtain the client’s
permission.

Our discretionary authority includes the ability to do the following without contacting the client:

= Determine the security to buy or sell; and/or
=  Determine the amount of the security to buy or sell.

Clients give Navellier discretionary authority when they sign a fee agreement with us, which includes a limited
power of attorney provision for such discretion. In some instances, clients seek to limit our discretionary authority
by imposing investment guidelines or restrictions on their account. All such limitations are to be agreed upon in
writing. Clients may change/amend such limitations by providing us with written instructions.

We make every effort to manage restricted portfolios alongside our other clients with like accounts. However, it is
possible that client accounts subject to restrictions may not be able to participate in aggregated trades and
transactions for these accounts may be effected only after compliance with applicable limitations has been
established. (Please refer to Item 12, Brokerage Practices, for further information.)

Wrap Program Managed Account clients do not enter into an agreement directly with Navellier. In such
circumstances, Wrap Program Managed Account clients enter an agreement with the wrap sponsor or platform
provider. The wrap sponsor engages Navellier in a written agreement that provides us with discretionary authority.

We may also enter non-discretionary arrangements where we provide a model portfolio, but we do not have
authority to actually buy or sell the securitiesin clients’ accounts. For these arrangements, we will have a written
agreement with the party to whom we will provide the model portfolio.

ITEM 17. VOTING CLIENT SECURITIES

Proxy Voting

Navellier’s fee agreement states that we will not vote proxies or shareholder actions for client accounts. However,
we will, when requested in writing, vote proxies for client accounts. We will vote proxies for ERISA accounts
unless instructed otherwise. Clients always have the right to vote proxies themselves. Clients can exercise thisright
by instructing us in writing how to vote proxiesin their account.

In cases where we are asked to vote proxies, we will vote proxiesin the best interests of our clientsand in

accordance with our established policies and procedures. We will retain all proxy voting books and records for the
requisite period of time, including a copy of each proxy statement received, a record of each vote cast, a copy of any
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document we created that was material to making a decision how to vote proxies, and a copy of each written client
request for information on how we voted proxies. If we have a conflict of interest in voting a particular action, we
will notify the client of the conflict and retain an independent third-party to cast a vote.

We use athird-party service to provide administrative assistance in voting proxies, including certain recordkeeping
and reporting functions.

Clients can instruct Navellier to vote proxies according to particular criteria (i.e., to aways vote with management
or to vote for or against a proposal to allow a so-called “poison pill” defense against a possible takeover). These
requests must be made in writing. Clients can a so instruct us on how to cast avotein a particular proxy contest.

Clients may obtain a copy of our complete proxy voting policies and procedures and/or information on how we
voted proxies relating to securities held in their accounts by contacting Shelby Abart at 775-785-2300, writing to
One East Liberty, Suite 504, Reno, NV 89501, or emailing shelbya@navellier.com. If any client requests a copy of
our compl ete proxy policies and procedures or how we voted proxies for its account(s), we will promptly provide
thisinformation to the client.

Class Actionsand Other Litigation Matters
As amatter of policy, we disclaim any responsibility or obligation to:

= Monitor for the initiation of any class action or other litigation involving any past or current holdings of
client accounts;

= Advise about “Proofs of Claims” or settlement elections; or

=  Prepare, file, or otherwise process “Proofs of Claims” or settlement elections, other than to confirm, upon a
client’srequest, past account holdings of specific securities.

Should a client notify us of alitigation matter and provide adequate advance notice, we will forward the requisite
information in our possession. It will be the client’s responsibility to make whatever filings or elections necessary or
wished. These services are not provided to third parties, which may include account custodians, claim
administrators, actual or prospective “lead plaintiffs.”

ITEM 18. FINANCIAL INFORMATION

Under no circumstances does Navellier require or solicit payment of feesin excess of $1,200 per client more than
six months in advance of services rendered. Therefore, we are not required to include afinancial statement.

As an advisory firm that maintains discretionary authority for client accounts, we are required to disclose any
financial condition that is reasonably likely to impair our ability to meet contractual obligations. We have no such
financial conditions to report.

We have not been the subject of a bankruptcy petition at any time during the past ten years.
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PRIVACY PoLIcY
Privacy & Security

When you invest with Navellier & Associates, Inc., you share your nonpublic personal and financial information
with us. We understand you are entrusting us to protect this information. We collect only the information necessary
to provide you with the investment advisory services for which you hired us. Thisinformation is shared only with
select business partners associated with the delivery of our products and services. These companies are not
authorized to use or share the information for any purpose other than to help us serve you. We do not sell this
information to any third party. If you have any questions about our privacy policy, please call (800) 887-8671, and
we will be happy to assist you.

Our palicy isto limit how, and with whom, we will share infor mation.

We do not share information about you, or our former clients, with our affiliates or service providers or other third
parties except on the limited basis permitted by law. Upon your written request, we may also share your nonpublic
personal information to third-party service providers, such as accountants and lawyers, or family members. It is
necessary for usto have your personal information so that we know how to contact you in order to answer questions
or to respond to your requests for information from us.

Wedo not sell lists of our clients.
We do not sell lists of our clients nor do we disclose client information to marketing companies. We do not share
information with other companies. The exception being those companies hired to provide specific services for us.

We collect only the infor mation necessary to deliver our products and services.
We may collect nonpublic personal information about you that generally falls into one of the following categories:

= Information such as your address, Social Security number, date of birth, phone number, income, investable
assets, and investment profile that you may provide on account applications or during your business
relationship with us.

= Account information such as your investment choices, account balances, and transaction history.

= Information relating to your use of our website, such as your user name, password, email address, zip code,
failed attemptsto log in, the last time you logged in, and portfolio information you may have provided on
our Stock Grader, ETF Grader, or Dividend Grader pages.

How we use the infor mation we collect.

We use the information we collect primarily to maintain your accounts and process your transactions and requests.
When required by law, we may need to disclose personal information where such action is deemed necessary to
comply with a current judicial proceeding, court order, or legal process served on the firm. Werely on the
information you provide to help us better understand you and your investing needs. This allows usto offer relevant
investment products and services that may be of interest to you and to help us with our research efforts, mailings, or
other Navellier marketing or communications activities.

Proceduresto protect confidentiality and security of our clients.

While no company can guarantee the security of your information, we take steps to protect information from
unauthorized access, including reasonable administrative, physical, and technical safeguards designed to protect
information about you. We also apply special measures for authentication of information you request or submit to us
on our website, www.navellier.com. Internally, we limit access to nonpublic personal and financial information
about you to those Navellier personnel who need to know the information in order to provide products or servicesto
you. We maintain physical, electronic, and procedural safeguards to protect your nonpublic personal and financial
information. Additionally, we conduct periodic reviews of our computer systems, including security features.

How you may obtain Proxy Voting infor mation.
Information on Navellier’s Proxy Voting Policies & Procedures may be obtained by visiting our website at
www.navellier.com or by contacting our office at (800) 887-8671.
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A special noteto Newsletter Subscribers:

Louis Navellier writes commentary to various newsletters that are published and owned by InvestorPlace Media,
LLC (“IPM™), acompany not affiliated with or controlled by Navellier & Associates, Inc. These newslettersinclude
Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging Growth, Louis Navellier’s Ultimate Growth, Louis
Navellier’s Dividend Growth, Louis Navellier’s High Velocity Stocks, and Navellier Family Trust. Navellier &
Associates, Inc. does not have any control over information you may provide to IPM. If you would like any
information that you provided to IPM to remain private, please contact |PM directly at (800) 539-8216.

How you can correct and update personal infor mation.
If you need to update or correct any personal information, you may contact us at (800) 887-8671.

Offer toreceive a current copy of our ADV Part 2A and 2B.

This serves as natification of SEC Rule 204-2(a)(14) which states that all investment advisers must make available
on an annual basis, to all existing clients, a copy of Form ADV Part 2A and 2B. If you would like to receive afree
copy of our most current Form ADV Part 2A and 2B, please call us at (800) 887-8671 or write to us at:

Navellier & Associates— ADV Part 2A/2B
Attn: Compliance

One East Liberty, Suite 504

Reno, NV 89501
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ITEM 1. COVER PAGE

Louis G. Navellier
Chief Investment Officer / Chief Compliance Officer

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno, Nevada 89501
775-785-2300

www.nhavellier.com

This brochure supplement provides information about Louis G. Navellier that supplements Navellier & Associates,
Inc.’s brochure. You should have received a copy of that brochure. Please contact Shelby Abart if you did not

receive Navellier & Associates, Inc.’s brochure or if you have any questions about the contents of this supplement.
Additional information about Louis G. Navellier is available on the SEC’s web site at www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1957
California State University, Hayward — B.S.
California State University, Hayward — M.B.A.

Business Background: 36 years in securities industry

Navellier & Associates, Inc. — past five years
Interim Chief Compliance Officer (February 2017 — present)
Chairman, Chief Executive Officer, & Chief Investment Officer & (1987 — present)
Interim Chief Compliance Officer (May 2015-August 2015)

ITEM 3. DISCIPLINARY INFORMATION

Asof thisfiling, there have been no legal or disciplinary proceedings against Navellier & Associates Inc. or Louis
Navellier. However, the Securities and Exchange Commission staff delivered Wells Notices dated January 17, 2017
stating that the enforcement staff in its Boston office has made a preliminary determination to recommend that the
Commission file enforcement actions against Navellier & Associates, Inc. (“Navellier”) and against Louis Navellier
in connection with the advertising and sale of several VIREO investment strategies Navellier offered prior to
October 2013. Navellier has ceased offering those VIREO strategies. We understand that this matter principally
pertains to advertising materials that the SEC staff asserts failed to make adequate disclosure with respect to
performance and our compliance policies and procedures at that time related to such matters. The SEC staff has
recommended that an enforcement proceeding be brought against Navellier alleging violations of Section 17(a) of
the Securities Act of 1933, Section 10(b) of the Securities Exchange Act (“Exchange Act”) and Rule 10b-5
thereunder; Section 20(a) of the Exchange Act; Sections 206(1) and (2) of the Investment Advisers Act of 1940
(“Advisers Act”); Section 206(4) of the Advisers Act and Rules 206(4)-1(a)(5) and 206(4)-7 thereunder; Sections
203(e)(6) and 204 of the Advisers Act and Rule 204-2(a)(16) thereunder, and that an enforcement proceeding be
brought against Louis Navellier alleging violations of Sections 206(1) and (2) and 203(e)(6) of the Advisers Act. As
of thisfiling, the SEC has not instituted any legal or administrative proceedings.

Navellier and Louis Navellier each deny that they committed the alleged violations.
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ITEM 4. OTHER BUSINESSACTIVITIES

Louis G. Navellier writes the investment commentary and provides the research data for the following newsletters:
Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging Growth (formerly Louis Navellier’s MPT Review),
Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Growth, Louis Navellier’s Platinum Growth Club,
and Navellier Family Trust. All four newsdletters are owned and published by InvestorPlace Media, LLC. IPM is
responsible for all subscriptions, customer service, advertising, marketing, production, and fulfillment associated
with these newsletters. Navellier & Associates, Inc. is not affiliated with IPM. Louis Navellier, asan individual, has
contractual obligationsto IPM.

It is possible that conflicts of interest may arisein relation to Navellier & Associate Inc.’s investment advisory
services to our clients and the sale of newsdletters. For example, it is possible that Mr. Navellier could be more highly
compensated for his contributions to newsletters and solicit potential advisory clients to purchase newsletters as a
substitute or in addition to our investment advisory services.

On acontinuing basis, we address the potential conflict of interest by ensuring that potential clients receive the
following “Newsletter Disclosure.” The disclosure is included throughout our website, in our periodic MarketMail
materials, and in our fee agreements.

IMPORTANT NEWSLETTER DISCLOSURE: The performance results for investment newsletters that are
authored or edited by Louis Navellier, including Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging
Growth, Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Growth, Louis Navellier’s Platinum
Growth Club, and Navellier Family Trust, are not based on any actual securities trading, portfolio, or accounts, and
the newsletters reported performances should be considered mere “paper” or proforma performance results. (Trades
based on the Navellier Family Trust newsletter are based on actual trades.) Navellier & Associates, Inc. does not
have any relation to or affiliation with the owner of these newsletters. There are material differences between
Navellier Investment Products’ portfolios and the InvestorPlace Media, LLC newsletter portfolios authored by Louis
Navellier. The InvestorPlace Media, LL C newsletters and advertising material s authored by Louis Navellier
typically contain performance claims that do not include transaction costs, advisory fees, or other fees a client may
incur. Asaresult, newdetter performance should not be used to evaluate Navellier Investment Products. The owner
of the newdettersisInvestorPlace M edia, LL C and any questions concer ning the newsletters, including any
newsletter advertising or performance claims, should bereferred to Investor Place Media, LL C at (800) 718-
82809.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Navellier receives compensation for contributing research and commentary to the above described newsl etter.
ITEM 6. SUPERVISION

Navellier & Associate, Inc.’s Compliance Department periodically reviews Mr. Navellier’s activities regarding
marketing of the above referenced newsletters to ensure a clear separation exists between the two businessesin the

public’s eye and to ensure that our “Newsletter Disclosure” (see Item 4 above) is disseminated to both our potential
clients and to personsinterested in the newd etters.
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ITEM 1. COVER PAGE

Michael Garaventa
Portfolio Manager

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Michael Garaventa that supplements the Navellier &
Associates, Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if
you did not receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this
supplement. Additional information about Michael Garaventa is available on the SEC’s web site at
www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1977
University of Nevada, Reno — B.S.

Business Background: 14 years in securities industry

Navellier & Associates, Inc.
Portfolio Manager (2014 — present)
Portfolio Manager, Research Consultant (2010 — 2013)
Portfolio Manager, Research Analyst (2005 — 2010)

ITEM 3. DISCIPLINARY |NFORMATION
There are no legal or disciplinary events to report.
ITEM 4. OTHER BUSINESSACTIVITIES

Mr. Garaventa contributes research and commentary to certain newsletters owned by InvestorPlace Media, LLC,
primarily to Louis Navellier’s Ultimate Growth newsletter. It is possible that conflicts of interest may arisein
relation to our investment advisory services to its clients and the sale of newsletters. For example, it is possible that
Mr. Garaventa could be more highly compensated for his contributions to newsletters and solicit potential advisory
clients to purchase newd etters as a substitute or in addition to our investment advisory services.

On acontinuing basis, we address the potential conflict of interest by ensuring that potential clients receive the
following “Newsletter Disclosure.” The disclosure is included throughout our website, in our periodic MarketMail
materials, and in our fee agreements.

IMPORTANT NEWSLETTER DI SCLOSURE: The performance results for investment newsdl etters that are
authored or edited by Louis Navellier, including Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging
Growth, Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Growth, Louis Navellier’s Platinum
Growth Club, and Navellier Family Trust, are not based on any actual securitiestrading, portfolio, or accounts, and
the newsletters reported performances should be considered mere “paper” or proforma performance results. (Trades
based on the Navellier Family Trust newsletter are based on actual trades.) Navellier & Associates, Inc. does not
have any relation to or affiliation with the owner of these newsletters. There are material differences between
Navellier Investment Products’ portfolios and the InvestorPlace Media, LLC newsletter portfolios authored by Louis
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Navellier. The InvestorPlace Media, LLC newsletters and advertising material s authored by Louis Navellier
typically contain performance claims that do not include transaction costs, advisory fees, or other fees a client may
incur. As aresult, newsdetter performance should not be used to evaluate Navellier Investment Products. The owner
of the newdettersisinvestor Place M edia, LL C and any questions concer ning the newdletters, including any
newsletter advertising or performance claims, should bereferred to Investor Place Media, LLC at (800) 718-
8289.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Garaventa receives compensation for contributing research and commentary to the above described newsdletter.
ITEM 6. SUPERVISION

Navellier & Associates, Inc.’s Compliance Department periodically reviews Mr. Garaventa’s activities regarding his
contributions of research and commentary to the above referenced newsl etter to ensure a clear separation exists
between the two businesses in the public’s eye.

Louis G. Navellier is the firm’s Chief Investment Officer and Chief Compliance Officer. Ultimately, Mr. Navellier

isresponsible for supervision of individual s providing investment advice to clients. He can be reached at 775-785-
2300.
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ITEM 1. COVER PAGE

Timothy Hope
Portfolio Manager/Applied Research Analyst

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Timothy Hope that supplements the Navellier & Associates,
Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if you did not
receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this supplement.

Additional information about Timothy Hope is available on the SEC’s web site at www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1961
San Francisco State University — B.A.
University of Nevada, Reno — M.A.

Business Background: 23 years in securities industry

Navellier & Associates— past five years
Portfolio Manager, Applied Research Analyst (2010 — present)
Applied Research Analyst (2003 — 2010)

ITEM 3. DISCIPLINARY INFORMATION
There are no legal or disciplinary eventsto report.
ITEM 4. OTHER BUSINESSACTIVITIES

Mr. Hope contributes research and commentary to certain newsletters owned by InvestorPlace Media, LLC,
primarily to Louis Navellier’s Ultimate Growth newsletter. It is possible that conflicts of interest may arisein
relation to our investment advisory servicesto its clients and the sale of newsletters. For example, it is possible that
Mr. Hope could be more highly compensated for his contributions to newsletters and solicit potential advisory
clients to purchase newsd etters as a substitute or in addition to our investment advisory services.

On acontinuing basis, we address the potential conflict of interest by ensuring that potential clients receive the
following “Newsletter Disclosure.” The disclosure is included throughout our website, in our periodic MarketMail
materials, and in our fee agreements.

IMPORTANT NEWSLETTER DISCLOSURE: The performance results for investment newsletters that are
authored or edited by Louis Navellier, including Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging
Growth, Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Growth, Louis Navellier’s Platinum
Growth Club, and Navellier Family Trust, are not based on any actual securities trading, portfolio, or accounts, and
the newsletters reported performances should be considered mere “paper” or proforma performance results. (Trades
based on the Navellier Family Trust newsletter are based on actual trades.) Navellier & Associates, Inc. does not
have any relation to or affiliation with the owner of these newsletters. There are material differences between
Navellier Investment Products’ portfolios and the InvestorPlace Media, LLC newsletter portfolios authored by Louis
Navellier. The InvestorPlace Media, LLC newsletters and advertising materials authored by Louis Navellier
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typically contain performance claims that do not include transaction costs, advisory fees, or other fees a client may
incur. As aresult, newsetter performance should not be used to evaluate Navellier Investment Products. The owner
of the newdettersisInvestorPlace M edia, LL C and any questions concer ning the newsletters, including any
newsletter advertising or performance claims, should bereferred to Investor Place Media, LLC at (800) 718-
8289.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Hope receives compensation for contributing research and commentary to the above described newsl etter.
ITEM 6. SUPERVISION

Navellier & Associates, Inc.’s Compliance Department periodically reviews Mr. Hope’s activities regarding his
contributions of research and commentary to the above referenced newsletter to ensure a clear separation exists
between the two businesses in the public’s eye.

Louis G. Navellier is the firm’s Chief Investment Officer and Chief Compliance Officer. Ultimately, Mr. Navellier

isresponsible for supervision of individual s providing investment advice to clients. He can be reached at 775-785-
2300.
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ITEM 1. COVER PAGE

Phillip Mitteldor f
Portfolio Manager

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Phillip Mitteldorf that supplements the Navellier &
Associates, Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if
you did not receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this
supplement. Additional information about Phillip Mitteldorf is available on the SEC’s web site at

www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1959
University of California, Santa Barbara— B.S.
University of Nevada, Reno — M.B.A.

Business Background: 20 years in securities industry
Navellier & Associates— past five years

Portfolio Manager (2012 — present)

Portfolio Manager, Research Analyst (2005 — 2010)*

*Between June 2010 and May 2012, Mr. Mittleldorf was retired; although, he continued to do the work
described in Item 4.

ITEM 3. DISCIPLINARY INFORMATION
There are no legal or disciplinary eventsto report.
ITEM 4. OTHER BUSINESSACTIVITIES

Mr. Mitteldorf contributes research and commentary to certain newsletters owned by InvestorPlace Media, LLC,
primarily to Louis Navellier’s Ultimate Growth newsletter. It is possible that conflicts of interest may arisein
relation to our investment advisory servicesto its clients and the sale of newsletters. For example, it is possible that
Mr. Mitteldorf could be more highly compensated for his contributions to newsletters and solicit potential advisory
clients to purchase newd etters as a substitute or in addition to our investment advisory services.

On acontinuing basis, we address the potential conflict of interest by ensuring that potential clients receive the
following “Newsletter Disclosure.” The disclosure is included throughout our website, in our periodic MarketMail
materials, and in our fee agreements.

IMPORTANT NEWSLETTER DISCLOSURE: The performance results for investment newdletters that are
authored or edited by Louis Navellier, including Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging
Growth, Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Growth, Louis Navellier’s Platinum
Growth Club, and Navellier Family Trust, are not based on any actual securities trading, portfolio, or accounts, and
the newsletters reported performances should be considered mere “paper” or proforma performance results. (Trades
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based on the Navellier Family Trust newsletter are based on actual trades.) Navellier & Associates, Inc. does not
have any relation to or affiliation with the owner of these newsletters. There are material differences between
Navellier Investment Products’ portfolios and the InvestorPlace Media, LLC newsletter portfolios authored by Louis
Navellier. The InvestorPlace Media, LL C newsletters and advertising material s authored by Louis Navellier
typically contain performance claims that do not include transaction costs, advisory fees, or other fees a client may
incur. As aresult, newdetter performance should not be used to evaluate Navellier Investment Products. The owner
of the newdettersisInvestorPlace Media, LL C and any questions concer ning the newsdletters, including any
newsletter advertising or performance claims, should bereferred to Investor Place Media, LLC at (800) 718-
8289.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Mitteldorf receives compensation for contributing research and commentary to the above described newsletter.
ITEM 6. SUPERVISION

Navellier & Associates, Inc.’s Compliance Department periodically reviews Mr. Mitteldorf’s activities regarding his
contributions of research and commentary to the above referenced newsletter to ensure a clear separation exists
between the two businesses in the public’s eye.

Louis G. Navellier is the firm’s Chief Investment Officer and Chief Compliance Officer. Ultimately, Mr. Navellier

isresponsible for supervision of individuals providing investment advice to clients. He can be reached at 775-785-
2300.
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ITEM 1. COVER PAGE

Michael J. Borgen
Portfolio Manager, Research Consultant

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Michael J. Borgen that supplements the Navellier &
Associates, Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if
you did not receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this
supplement. Additional information about Michael J. Borgen is available on the SEC’s web site at
www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1974
University of Nevada, Reno — B.S.
University of Nevada, Reno - M.S.

Business Background: 20 years in securities industry

Navellier & Associates, Inc. — past five years
Portfolio Manager, Research Consultant (2014 — present)
Senior Portfolio Manager (2005 — 2014)

ITEM 3. DISCIPLINARY |NFORMATION
There are no legal or disciplinary events to report.
ITEM 4. OTHER BUSINESSACTIVITIES

Michael J. Borgen contributes research and commentary to certain newsletters owned by InvestorPlace Media, LLC,
primarily to Louis Navellier’s Ultimate Growth and Louis Navellier’s Emerging Growth newsletters. It is possible
that conflicts of interest may arise in relation to our investment advisory services to our clients and the sale of

newsl etters. For example, it is possible that Michael J. Borgen could be more highly compensated for his
contributions to newsl etters and solicit potential advisory clients to purchase newsletters as a substitute or in
addition to our investment advisory services.

On acontinuing basis, we address the potential conflict of interest by ensuring that potential clients receive the
following “Newsletter Disclosure.” The disclosure isincluded throughout our website, in our periodic MarketMail
materials, and in our fee agreements.

IMPORTANT NEWSLETTER DI SCLOSURE: The performance results for investment newsdl etters that are
authored or edited by Louis Navellier, including Louis Navellier’s Blue Chip Growth, Louis Navellier’s Emerging
Growth, Louis Navellier’s Ultimate Growth, Louis Navellier’s Dividend Grader, and Navellier Family Trust, are not
based on any actual securities trading, portfolio, or accounts, and the newsletters reported performances should be
considered mere “paper” or proforma performance results. (Trades based on the Navellier Family Trust newsletter
are based on actual trades.) Navellier & Associates, Inc. does not have any relation to or affiliation with the owner of
these newsletters. There are material differences between Navellier Investment Products’ portfolios and the
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InvestorPlace Media, LLC newsletter portfolios authored by Louis Navellier. The InvestorPlace Media, LLC

newsl etters and advertising materials authored by Louis Navellier typically contain performance claims that do not
include transaction costs, advisory fees, or other fees a client may incur. As aresult, newsletter performance should
not be used to evaluate Navellier Investment Products. The owner of the newslettersisInvestor Place M edia,
LLC and any questions concer ning the newsletters, including any newdletter advertising or performance
claims, should bereferred to Investor Place M edia, LL C at (800) 718-82809.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Borgen receives compensation for contributing research and commentary to the above described newsl etters.
ITEM 6. SUPERVISION

Navellier & Associates, Inc.’s Compliance Department periodically reviews Mr. Borgen’s activities regarding his
contributions of research and commentary to the above referenced newsl etter to ensure a clear separation exists
between the two businesses in the public’s eye.

Louis G. Navellier is the firm’s Chief Investment Officer and Chief Compliance Officer. Ultimately, Mr. Navellier

isresponsible for supervision of individual s providing investment advice to clients. He can be reached at 775-785-
2300.
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ITEM 1. COVER PAGE

James H. O’Leary, CFA
Henry James I nternational Management — CEO, CIO, CCO, PM

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno, NV 89501
775-785-2300

This brochure supplement provides information about James H. O’Leary that supplements the Navellier &
Associates, Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if
you did not receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this
supplement. Additional information about James H. O’Leary is available on the SEC’s web site at

www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1950

Bowling Green State University — B.S.

University of Cincinnati — M.B.A.

Chartered Financial Analyst* - Designation earned in 1986

Business Background: 41 years in securities industry

Henry James International Management
Chief Executive Officer, Chief Investment Officer, Chief Compliance Officer, Portfolio Manager
(2014 - Present)

Navellier & Associates, Inc.
VP, Director of Institutional Sales, Senior Portfolio Manager (1996 — 2014)

ITEM 3. DISCIPLINARY INFORMATION
There are no legal or disciplinary events to report.

ITEM 4. OTHER BUSINESSACTIVITIES

There are no other business activitiesto report.
ITEM 5. ADDITIONAL COMPENSATION
Thereis no additional compensation to report.
ITEM 6. SUPERVISION

Mr. O’Leary owns Henry James International Management, Inc. and provides investment recommendations to
Navellier for some of the firm’s international portfolios.

Louis G. Navellier is Navellier & Associates Inc.’s Chairman, Chief Executive Officer, and Chief Investment

Officer. Ultimately, Mr. Navellier is responsible for supervision of individuals providing investment
recommendations for Navellier’s portfolios. He can be reached at 775-785-2300.
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*The Chartered Financial Analyst (“CFA”) designation is an international professional certification offered by the
CFA Ingtitute to financial analysts who complete a series of three examinations. To become a CFA charter holder
candidates must pass each of three six-hour exams, possess a bachelor’s degree from an accredited institution (or
have equivalent education or work experience), and have 48 months of qualified, professional work experience.
CFA charter holders are also obligated to adhere to a strict Code of Ethics and Standards governing their
professional conduct. There are no continuing education or ongoing experience requirements.
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ITEM 1. COVER PAGE

Seth Leg, CIMA
VP, Regional Consultant

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Seth L ee that supplements the Navellier & Associates, Inc.
firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if you did not receive
Navellier & Associates, Inc. brochure or if you have any questions about the contents of this supplement. Additional

information about Seth Lee is available on the SEC’s web site at www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE
Y ear of Birth: 1982
University of Nevada, Reno - B.S.
Certified Investment Management Analyst
Business Background: 9 years in securities industry
Navellier & Associates
VP, Regional Consultant (2013 — present)
Marketing Associate (2011 — 2013)

Scottrade
Senior Stockbroker (2008 — 2011)

ITEM 3. DISCIPLINARY |NFORMATION

There are no legal or disciplinary events to report.

ITEM 4. OTHER BUSINESSACTIVITIES

There are no other business activities to report.

ITEM 5. ADDITIONAL COMPENSATION

Incentive compensation for Marketing Representatives is based upon the revenue generated by the accountsin their
assigned territory. Marketing Reps receive a percentage of the revenue received during the periods when the
account is open. Incentive compensation for Marketing Reps isimproved as the assets under management in their
territory grows.

ITEM 6. SUPERVISION

Advice provided by supervised persons at Navellier is reviewed prior to the establishment of any

account. Navellier’s Compliance Department reviews all direct retail accounts for suitability prior to any actual
trading activity to ensure that any investment plan or strategy is appropriate for the client.
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Louis G. Navellier is Navellier & Associates Inc.’s Chief Investment Officer and Chief Compliance Officer.
Ultimately, Mr. Navellier isresponsible for supervision of individuals providing investment recommendations for
Navellier’s portfolios. He can be reached at 775-785-2300.

*The Certified Investment Management Analyst (“CIMA”) isa professional designation designed for financial
professional s wanting to attain alevel of competency as an advanced investment consultant. The CIMA designation
requires three years of financial services work, completion of a qualification exam, an education program covering
five topic areas, and passage of a certification exam. To hold the designation, candidates must also agree to abide by
the Investment Management Consultants Association’s (“IMCA”) Code of Professional Responsibility and
Standards of Practice. To maintain the designation, certificate holders must complete a minimum of 40 hours of
continuing education credits, including two ethics hours, every two years.
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ITEM 1. COVER PAGE

John Coyle
Managing Director

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno, Nevada 89501
775-785-2300

www.nhavellier.com

This brochure supplement provides information about John Coyle that supplements Navellier & Associates, Inc.’s
brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if you did not receive
Navellier & Associates, Inc.’s brochure or if you have any questions about the contents of this supplement.

ITEM 2. EDUCATIONAL BACK GROUND AND BUSINESS EXPERIENCE

Y ear of Birth: 1957
Providence College, Rhode Island — B.S.

Business Background:

Navellier & Associates, Inc. — Managing Director (January 2013 — present)
InvestorPlace Media - President & CEO (1995-2012)
Congressional Quarterly, Inc. — General Manager (1987-1995)

ITEM 3. DISCIPLINARY | NFORMATION

There are no legal or disciplinary events to report.

ITEM 4. OTHER BUSINESSACTIVITIES

John Coyleis amember of the board of RiskX Investments. It is possible that conflicts of interest may arisein relation to
John Coyle’s RiskX Invsetments board membership and Navellier & Associates, Inc’s sub-advisor status to the American
Independence Large Cap Growth Fund and the American Independence International Alpha Strategies Fund. For example,
Mr. Coyle could be more likely to take part in business activities that favor active clients and/or potential clients invested
in RiskX Investments/ American Independence Funds sub-advised by Navellier & Associates. Mr. Coyle does not have
direct contact with end-clients. Therefore, there is a minor potential for this conflict to arise. On a continuing basis, we
address the potentia conflict of interest by ensuring that current and potential clients are offered a complete and updated
copy of our Form ADV Part 2.

Mr. Coyle a'so serves on the boards of the Roy Hibbert Jr. Foundation and the Center for Responsive Politics.

ITEM 5. ADDITIONAL COMPENSATION

Mr. Coyle does not receive compensation for contributing to the above described membership boards.

ITEM 6. SUPERVISION

Louis G. Navellier is Navellier & Associates Inc.’s Chief Investment Officer and Chief Compliance Officer. Ultimately,

Mr. Navellier is responsible for supervision of individuals providing investment recommendations for Navellier’s
portfolios. He can be reached at 775-785-2300.
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ITEM 1. COVER PAGE

Peter Nicolas, CFA*
Senior Vice President/Regional Consultant — Eastern Region

Navellier & Associates, Inc.
OneE. Liberty, Suite 504
Reno. NV 89501
775-785-2300

This brochure supplement provides information about Peter Nicolas that supplements the Navellier & Associates,
Inc. firm brochure. Y ou should have received a copy of that brochure. Please contact Shelby Abart if you did not
receive Navellier & Associates, Inc. brochure or if you have any questions about the contents of this supplement.

Additional information about Peter Nicolas is available on the SEC’s web site at www.adviserinfo.sec.gov.

ITEM 2. EDUCATIONAL BACKGROUND AND BUSINESS EXPERIENCE
Y ear of Birth: 1960
Boston College— M.Sand B.S.
Chartered Financial Analyst* - Designation earned in 2001
Business Background: 32 years in securities industry
Navellier & Associates
Sr. Vice President / Regional Consultant — Eastern Region (2011 — present)

Cabot Money Management
Director of Institutional Sales (2009-2010)

Tuckerbrook Alternative Investments
Vice President of Business Development (2008-2009)
ITEM 3. DISCIPLINARY INFORMATION
There are no legal or disciplinary events to report.
ITEM 4. OTHER BUSINESSACTIVITIES
Mr. Nicolas is a member of the CFA Society and the Boston Security Analysts Society.
ITEM 5. ADDITIONAL COMPENSATION
Incentive compensation for Marketing Representatives is based upon the revenue generated by the accountsin their
gned territory. Marketing Reps receive a percentage of the revenue received during the periods when the
account is open. Incentive compensation for Marketing Reps isimproved as the assets under management in their

territory grows.

Mr. Nicolas receives no additional compensation for his status as a member of the CFA Society and Boston
Security Analysts Society.
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ITEM 6. SUPERVISION

Advice provided by supervised persons at Navellier is reviewed prior to the establishment of any
account. Navellier’s Compliance Department reviews all direct retail accounts for suitability prior to any actual
trading activity to ensure that any investment plan or strategy is appropriate for the client.

Louis G. Navellier is Navellier & Associates Inc.’s Chief Investment Officer and Chief Compliance Officer.
Ultimately, Mr. Navellier isresponsible for supervision of individuals providing investment recommendations for
Navellier’s portfolios. He can be reached at 775-785-2300.

*The Chartered Financial Analyst (“CFA”) designation is an international professional certification offered by the
CFA Ingtitute to financial analysts who complete a series of three examinations. To become a CFA charter holder
candidates must pass each of three six-hour exams, possess a bachelor’s degree from an accredited institution (or
have equivalent education or work experience), and have 48 months of qualified, professional work experience.
CFA charter holders are also obligated to adhere to a strict Code of Ethics and Standards governing their
professional conduct. There are no continuing education or ongoing experience requirements.



