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By TIM GRAY

Growth  stocks  —  those  whose 
earnings  are  expected  to  grow 
faster than average — surged in the 

f irst quarter. They carried with them the 
managers of several of the quarter’s top-
performing stock funds.

Those  managers  grabbed  onto  that 
growth  in  expected  sorts  of  companies, 
like Alphabet and Facebook, and in more 
surprising and mature ones  like Master-
Card, Domino’s and Sherwin-Williams.

Morgan Stanley Growth Funds
Dennis  P.  Lynch  and  the  growth 

investing team at Morgan Stanley Invest- 
ment  Management  had  the  unusual  dis- 
tinction  of  placing  three  funds  among 
the  quarter’s  best  performers:  their 
Growth  Portfolio,  Multi  Cap  Growth 
Trust  and  Mid  Cap  Growth  Portfolio 
funds.  Mr.  Lynch,  who  leads  the  team, 
said  that,  while  the  precise  holdings  of 
each fund differ, they can and do overlap. 
Five of the trio’s top 10 holdings were the 
same as of Feb. 28.

The funds are also unif ied by a philoso-
phy, Mr. Lynch said.

“What  we  do  is  try  to  buy  good 
growth  companies  and  own  them  for 
many years,” he said. “We look very dif- 
ferent  from  any  benchmark.  We  have 
differentiated  holdings,  and  we  take 
concentrated  positions.  And  with  that, 
comes some volatility.” Shares of Amazon 
and Facebook, for example, each account-
ed for about 9 percent of the Growth fund’s 
assets at the end of February.

Morningstar’s  numbers  bear  out  Mr. 
Lynch’s points. The three funds’ turnover 
ratios,  indicating the percentage of hold-
ings  sold  annually,  are  below  average, 
while their risk ratings are above. Put dif-
ferently, the funds tend to trade less than 
average, but their returns tend to roller-
coaster  more  than  the  indexes  they’re 
benchmarked against.

A characteristic shared by many of the 
funds’ holdings is that they can be tough 
to  pigeonhole  in  a  conventional  invest-
ment  sector,  like  technology  or  health 
care,  Mr.  Lynch  said.  “If  there’s  not  an 
easy  category  or  comparison,  then  the 
company is more likely unique,” he said.

Take  Alphabet,  the  holding  company 
for  Google.  Many  people  call  it  a  tech 
company,  but  it  makes  its  money  from 
advertising,  which  would  traditionally 
point to media. “They used the internet to 
create a large audience and then disrupt-
ed the advertising world,” he said.

Other  examples  are  MasterCard  and 
Visa,  lately  held  by  both  Growth  and 
Multi  Cap  Growth.  Some  investors  may 
classify them as tech companies because 
they  provide  networks  for  transaction- 
processing.  “But  what’s  really  driving 
their  economic  exposure  is  consumer 

discretionary spending,” Mr. Lynch said. 
They  are  platforms  for  purchases,  be-
coming  more  valuable  as  more  consum-
ers and businesses use them.

The largest and, in the most recent quar-
ter, best performing of the three Morgan 
Stanley  funds  was  the  Growth  fund.  The 
fund,  whose  A  shares  carry  an  expense 
ratio  of  0.96  percent,  returned  16.25 
percent  for  the  quarter,  compared  with 
5.5 percent for the S.&P. 500-stock index. ...
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New Growth: Pizza, Paint and Credit Cards
Shopping for growth stocks? Try Sherwin-Williams, Domino’s and MasterCard
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Dennis P. Lynch leads the growth in-
vesting team at Morgan Stanley, which 
had three of the quarter’s top performing 
growth funds.
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Growth stocks — those whose earnings are
expected to grow faster than average —
surged in the first quarter. They carried
with them the managers of several of the
quarter’s top-performing stock funds.

Those managers grabbed onto that
growth in expected sorts of companies, like
Alphabet and Facebook, and in more sur-
prising and mature ones like MasterCard,
Domino’s and Sherwin-Williams.

Morgan Stanley Growth Funds
Dennis P. Lynch and the growth investing

team at Morgan Stanley Investment Man-
agement had the unusual distinction of
placing three funds among the quarter’s
best performers: their Growth Portfolio,
Multi Cap Growth Trust and Mid Cap
Growth Portfolio funds. Mr. Lynch, who
leads the team, said that, while the precise
holdings of each fund differ, they can and do
overlap. Five of the trio’s top 10 holdings
were the same as of Feb. 28.

The funds are also unified by a philoso-
phy, Mr. Lynch said.

“What we do is try to buy good growth
companies and own them for many years,”
he said. “We look very different from any
benchmark. We have differentiated hold-
ings, and we take concentrated positions.
And with that, comes some volatility.”
Shares of Amazon and Facebook, for exam-
ple, each accounted for about 9 percent of
the Growth fund’s assets at the end of Feb-
ruary.

Morningstar’s numbers bear out Mr.
Lynch’s points. The three funds’ turnover
ratios, indicating the percentage of holdings
sold annually, are below average, while
their risk ratings are above. Put differently,
the funds tend to trade less than average,
but their returns tend to roller-coaster more
than the indexes they’re benchmarked
against.

A characteristic shared by many of the
funds’ holdings is that they can be tough to
pigeonhole in a conventional investment
sector, like technology or health care, Mr.
Lynch said. “If there’s not an easy category
or comparison, then the company is more
likely unique,” he said.

Take Alphabet, the holding company for
Google. Many people call it a tech company,
but it makes its money from advertising,
which would traditionally point to media.
“They used the internet to create a large au-
dience and then disrupted the advertising
world,” he said.

Other examples are MasterCard and
Visa, lately held by both Growth and Multi
Cap Growth. Some investors may classify
them as tech companies because they pro-
vide networks for transaction-processing.
“But what’s really driving their economic
exposure is consumer discretionary spend-
ing,” Mr. Lynch said. They are platforms for
purchases, becoming more valuable as
more consumers and businesses use them.

The largest and, in the most recent quar-
ter, best performing of the three Morgan
Stanley funds was the Growth fund. The
fund, whose A shares carry an expense ra-
tio of 0.96 percent, returned 16.25 percent
for the quarter, compared with 5.5 percent
for the S.&P. 500-stock index.

Columbia Select Large Cap
Thomas M. Galvin, lead manager of Co-

lumbia Select Large Cap Growth, ap-
proaches his fund in ways similar to what
Mr. Lynch does: He and the other managers
also concentrate their holdings and aim to
hold down turnover.

“We’re trying to identify two to three doz-
en high-growth companies whose stocks
have little to do with one another,” he said.
“We then let that growth germinate. We’re
trying to invest in companies for three or
four years.”

Another point of emphasis is ensuring the
returns of the fund’s investments are not
correlated with one another. The managers
do that by using both statistical screens and
fundamental analyses of how businesses
may interact in unexpected ways, Mr.
Galvin said. It is also one of the reasons they
limit the portfolio’s size. After about 35
stocks, he said, correlations in stock prices
start to rise. “Either the companies are
competing with each other, or they’re im-
pacted by the same macroeconomic
trends,” he said.

One of the qualities that drew Mr. Galvin
and his colleagues to Domino’s, the pizza
delivery chain, was that its size and strong
financials have enabled it to invest heavily
in technology. And that has differentiated it
from independent pizza peddlers, he said.

“The digital divide is finally separating
them from the mom-and-pop operators,” he
said. “With digital, you tap the app and have
a pizza delivered, along with other menu
items. Local operators don’t have the finan-
cial wherewithal to invest in that kind of
technology.”

Mr. Galvin and his team divide their hold-
ings into two groups: established compa-
nies, like Domino’s, and emerging ones, like
biotechnology outfits. The former “provide
ballast to the portfolio,” and the latter, op-
portunities for outsized returns, he said.

“When you have about half the portfolio
in each of those, it blends out at an 18 to 22
percent level” of average earnings growth,
he said.

The Columbia fund, whose A shares carry
an expense ratio of 1.08 percent, returned
15.6 percent in the first quarter.

Fidelity Growth Discovery
Jason L. Weiner, manager of the Fidelity

Growth Discovery Fund, differs from Mr.
Lynch and Mr. Galvin in that he doesn’t try
to concentrate his fund’s holdings; the fund
held 151 stocks on Dec. 31. But he, too, keeps
an eye on his turnover ratio (lately 72 per-
cent) and has been pulling it down over the
last several years by trading less.

“I was just trading too much, and I didn’t
think I was that good at trading,” he said. “If

I’m doing good work, I should recognize
mistakes, but I should also let the ideas de-
velop.” That means selling when he’s sure
an investment has gone bad but also hang-
ing on through down periods if he is confi-
dent in a company’s plans and prospects.

Like any growth manager, Mr. Weiner
hunts for strong, sustainable earnings
growth. That has led him to put more than a
third of the portfolio in technology stocks,
like Facebook and Amazon. But it can also
lead him into less obvious plays like the
paint company Sherwin-Williams.

“The paint-store business is huge and
consistent and grows nicely year in and
year out,” he said. Sherwin-Williams caters
to professional painters, and they’re loyal in
return. “They don’t want to go to Home De-
pot,” he said. “They want 30-day terms.”
That is, they want to finance purchases for a
month, rather than paying upfront.

The business has pricing power, too, he
said. The actual paint is a small enough por-
tion of the cost of most paint jobs that the
final consumer is not that sensitive to
changes in price. “People hire a painter and
get a quote and have no idea what the cost of
paint is in the quote,” Mr. Weiner said.

The Growth Discovery Fund, with an ex-
pense ratio of 0.78 percent, returned 12.15
percent in the first quarter.

New Growth: Pizza, Paint and Credit Cards
Shopping for growth stocks?
Try Sherwin-Williams,
Domino’s and MasterCard.
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How three of the better performers of the first quarter of 2017 fared against the market — and against their peer groups of funds.
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Ahead of the Market

Dennis P. Lynch leads the growth investing team at Morgan Stanley, which had three of the quarter’s top performing growth funds.
VINCENT TULLO FOR THE NEW YORK TIMES

WITH THE STOCK MARKET up substantially
since the first of the year, and technological
innovations continuing to roil the corporate
landscape, how should you invest right
now?

Two new books offer very different an-
swers, with each taking an unconventional
approach.

In the far better one, “Money Machine:
The Surprisingly Simple Power of Value In-
vesting” (Amacom, $27.95), Gary Smith, a
Pomona College economics professor, says
you should concentrate on value stocks. In
contrast, in “The Truth About Your Future:
The Money Guide You Need Now, Later and
Much Later” (Simon & Schuster $26), Ric
Edelman says you need to figure out how to
capitalize on trends disrupting how busi-
ness is typically done.

Let’s begin with Mr. Smith, who does an
excellent job explaining his position.

“Instead of trying to predict short-term
zigs and zags in stock prices, value
investors evaluate individual stocks and the
market as a whole by looking for good com-
panies that have low stock prices relative to
their dividends, earnings and assets,” he
writes.

Mr. Smith uses an analogy to make his
case.

“Think of a stock as a machine that gener-
ates cash every few months — cash that
happens to be called dividends,” he writes.
“The key question is how much you would
pay to own that machine in order to get the
cash. This is the stock’s intrinsic value. Val-
ue investors buy a stock because it is an in-
expensive money machine, generating
bountiful cash it is hoped over many years.”

Throughout the book, Mr. Smith provides
financial formulas to help you identify value
stocks, and his writing is clear and often
clever. For example:

· “Bargains are not going to be found
when investors are optimistic, but when
they are pessimistic.”

· “Value investors do not buy metals — no
matter how precious — because metals do
not generate cash.”

· “It’s tempting to confuse a great com-
pany with a great stock.”

The book, however, does have its flaws —
one major, a couple minor.

The big one first: It is perfectly defensible
to pick one approach to investing — such as
loading up on value stocks, companies with
solid revenues, earnings and dividends that
are trading at a relatively low price — over
all others. As Mr. Smith points out a number
of times, Warren E. Buffett is a value invest-
or. And this reviewer understands that Mr.
Buffett has done quite well.

But financial mavens like Mr. Buffett, the

maestro of Berkshire Hathaway, are rare,
and as Mr. Smith himself points out, “very
few investors think they are below average,
even though half are.” Most of us would be
better off with a widely diversified portfolio,
something Mr. Smith barely acknowledges.

As for the minor nits, Mr. Smith tends to
digress, mentioning academic papers he
wrote that are at best tangential to the con-
cept of value investing. For example, he
says that stocks with ingenious ticker sym-
bols, such as MOO for VanEck Vectors Agri-
business ETF, tend to outperform the mar-
ket. That is a fun fact — especially for us fi-
nancial nerds — but I am not sure what it
has to do with the matter at hand, and I
would not recommend an investment based
solely on a cute name.

Similarly, while it is possible that a home
could be viewed as a value investment, as
he explains, I am not sure the discussion
was worth 20 pages of a 300-page book.

These are small quibbles. For the most
part, he states his case well.

“The value-investing philosophy is sim-
ple,” he writes. “Look for great companies
whose stocks are inexpensive relative to
their dividends and earnings.”

That clarity and brevity are lacking in Mr.
Edelman’s book. He is a financial planner,
but readers expecting detailed investment
advice will be disappointed.

For example, after writing that it is vital
to diversify your investments among
stocks, bonds, cash and perhaps other in-
vestments such as real estate, how does Mr.
Edelman respond to his rhetorical question
“how much of your portfolio should be
placed into each” of those assets?

Like this: “The answer is . . . it depends. I
wish I could provide you a more specific an-
swer right now, but this is just a book on per-
sonal finance — it’s not a private, in-depth
meeting with a financial planning profes-

sional.”
He doesn’t even offer general guidelines.

He just moves on.
This is already my pick for the most frus-

trating personal finance book of 2017. And
one of the reasons I am so annoyed is that
the premise was so promising.

“Financial planning is all about anticipat-
ing and preparing for the future,” Mr. Edel-
man writes. “So to understand what your
future will be like, you need to understand
why it’s going to be so radically different
from what you have been assuming.”

He then devotes about two-thirds of his
more than 300 pages to underscoring
things we know but can easily forget: Medi-
cal advances could make us live longer,
ever-evolving technology will provide more
engaging entertainment options, and
rapidly evolving workplaces will require
continuous education, perhaps extensive
enough for us to have to leave the work-
place for a while to concentrate on learning
new things.

So far, so good. But what do these
changes mean for the way we invest? Well,
when it comes to leisure and learning, for
example, Mr. Edelman’s advice is just this:
“Expect to spend lots of money on travel
and recreation — and this will need to be
factored into your financial plan.” How?
There are no details.

About as specific as he gets is to say: “In-
vest in a globally diversified portfolio.
Maintain that portfolio for a very long time.
Strategically rebalance the portfolio as
needed,” and “include companies that are
using or developing exponential technolo-
gies.”

The “what” to invest in, how much of your
portfolio it should represent, and what’s “a
very long time” are left to you. That isn’t
much help when you are trying to deter-
mine how to invest today.

One Stock Market, Two Unconventional Approaches
The bottom line:
One new book is helpful,
a second is frustrating.

Value investing works
for Warren Buffett. But
are you as smart as he is?
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Ahead of the Market
How one of the better performers 
of the first quarter of 2017 fared 
against the market.



IMPORTANT DISCLOSURES 
The opinions are those of the New York Times and Dennis Lynch as of the date presented and are subject to change at any 
time due to changes in market or economic conditions. The comments should not be construed as a recommendation of 
individual holdings or market sectors but as an illustration of broader themes. The material does not purport to address the 
financial objectives, situation or specific needs of any individual reader. The use of this article is not a solicitation, or an offer to 
buy or sell, any security or investment product. Moreover, the opinions expressed in this article are not necessarily those of 
Morgan Stanley or its employees. 

The reprint is an excerpt of the original article. Information, including performance and holdings, herein are provided by the 
New York Times and no representation or warranty can be given with respect to the accuracy or completeness of the 
information. Past performance is no guarantee of future results. The A share returns referenced in the article is 
without the maximum front end sales charge. Had fees been included, returns would be lower. 

The holdings discussed are not all of the Portfolio’s holdings and not all holdings performed in a similar manner as 
the holdings discussed. 

Morgan Stanley Institutional Fund Growth Portfolio Class A – Average Annual Total Returns as of March 31, 2017 
Year 3 Years 5 Years 10 Years Since Inception 

MSEGX (%) 14.03 8.73 12.44 9.46 9.02
Russell 1000 Growth Index (%) 15.76 11.27 13.32 9.13 7.91

Class A shares include maximum front-end sales charge of 5.25% Performance data quoted represents past 
performance, which is no guarantee of future results, and current performance may be lower or higher than the 
figures shown. For the most recent month-end performance figures, please visit morganstanley.com/im or call 1-800-
548-7786. Investment returns and principal value will fluctuate and fund shares, when redeemed, may be worth more 
or less than their original cost. 

Inception returns reflect the inception date of the fund. Performance and fund information is as of March 31, 2017, unless 
otherwise noted. Returns are net of fees and assume the reinvestment of all dividends and income. Returns for less than one 
year are cumulative (not annualized). Performance of other share classes will vary. Please keep in mind that double-digit 
returns are highly unusual and cannot be sustained. Investors should also be aware that these returns were primarily achieved 
during favorable market conditions. 

Expense Ratio Symbol CUSIP Gross (%) Net (%)

Class A MSEGX 61744J564 0.96 0.96

Class C MSGUX 61760X414 1.62 1.62

Class I MSEQX 61744J861 0.61 0.61

Class IS MGRPX 61760X711 0.54 0.54

Where the net expense ratio is lower than the gross expense ratio, certain fees have been waived and/ or expenses 
reimbursed. These waivers and/or reimbursements will continue for at least one year from the date of the applicable 
fund’s current prospectus (unless otherwise noted in the applicable prospectus) or until such time as the fund's 
Board of Directors acts to discontinue all or a portion of such waivers and/or reimbursements. Absent such waivers 
and/or reimbursements, returns would have been lower. Expenses are based on the fund's current prospectus. 

RISK CONSIDERATIONS 
There is no assurance that a Portfolio will achieve its investment objective. Portfolios are subject to market risk, which is the 
possibility that the market values of securities owned by the Portfolio will decline and that the value of Portfolio shares may 
therefore be less than what you paid for them. Accordingly, you can lose money investing in this Portfolio. Please be aware 
that this Portfolio may be subject to certain additional risks. In general, equities securities’ values also fluctuate in response 
to activities specific to a company. Investments in foreign markets entail special risks such as currency, political, economic, 
market and liquidity risks. The risks of investing in emerging market countries are greater than risks associated with 
investments in foreign developed countries. Privately placed and restricted securities may be subject to resale restrictions 
as well as a lack of publicly available information, which will increase their illiquidity and could adversely affect the ability to 
value and sell them (liquidity risk). 
 

Please refer to the accompanying Fact Cards for the fund’s most recent quarter-end top ten holdings and risk 
disclosures. 

Please consider the investment objective, risks, charges and expenses of the fund carefully before investing. The 
prospectus contains this and other information about the funds. To obtain a prospectus download one at 
morganstanley.com/im or call 1800-548-7786. Please read the prospectus carefully before you invest or send money. 

Morgan Stanley Distribution, Inc. serves as the distributor for all Morgan Stanley Funds. 

Morgan Stanley Investment Management (MSIM) is the asset management division of Morgan Stanley. 
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Morgan Stanley Institutional Fund 
Growth Portfolio

Morningstar Overall Rating
Class I shares
★★★★★
Out of 1216 Funds. Based on Risk Adjusted Return.
Class I Shares Fund ratings out of 5 Stars: 3 Yrs. 5 
Stars; 5 Yrs. 5 Stars; 10 Yrs. 4 Stars.
Morningstar Rankings - Class I
Large Growth Category

Percentile
Rank/

Total in Category
1 Year 2 19/1363
3 Year 1 6/1216
5 Year 1 4/1109
10 Year 8 41/787

Source: Morningstar, Inc. Rankings are based on 
total returns, are historical and do not guarantee 
future results. 

Fund Facts
Inception date April 02, 1991
Team inception date August 05, 2004
Total net assets ($MM) $ 4,113.7
Benchmark Russell 1000 Growth 

Index
Distribution frequency At least annually

Portfolio Characteristics
Fund Index

Number of holdings 37 551
Return on capital (%) 10.98 14.91
5 year EPS growth (%) 21.27 11.77
Sales growth (%) 9.13 10.22
Weighted median market
capitalization ($B)

73.84 93.00

D/E weighted median (%) 41.40 86.30
Turnover (%)* 39 –

Risk/Return Statistics (3 Year)
Fund Index

Active share (%) 83.31 –
Alpha (%) 2.66 –
Beta (vs. benchmark) 1.14 1.00
Information ratio 0.32 –
R squared 0.69 1.00
Sharpe ratio 1.10 1.25
Standard deviation (%) 14.62 10.69
Tracking error (%) 8.23 –

Sector Allocation (% of Total 
Net Assets)

Fund Index
Information Technology 36.65 37.93
Consumer Discretionary 20.27 18.11
Health Care 19.22 12.82
Industrials 11.57 12.78
Financials 6.34 3.39
Materials 3.33 3.74
Cash 1.31 –

Investment Approach
We seek high-quality established and emerging companies with sustainable competitive advantages, 
strong free-cash-flow yields and favorable returns on invested capital trends. We focus on long-term 
growth rather than short-term events, with our stock selection informed by rigorous fundamen-
tal analysis.

Objective 
Seeks long-term capital appreciation by investing primarily in growth-oriented equity securities of large 
capitalization companies.

Lipper Category Morningstar Category
Large-Cap Growth Large Growth

Investment Team
Joined Firm

Years of Investment
Experience

Dennis Lynch, Managing Director 1998 24
David Cohen, Managing Director 1993 30
Sam Chainani, Managing Director 1996 22
Alexander Norton, Executive Director 2000 23
Jason Yeung, Managing Director 2002 21
Armistead Nash, Managing Director 2002 18

Investment Performance - Class I (% net of fees)
% Average Annual Total Returns 1 Year 3 Year 5 Year 10 Year Inception†

Fund 43.83 16.44 20.08 10.78 11.02
Russell 1000 Growth Index 1 30.21 13.79 17.33 10.00 9.32
Lipper Category Average 29.58 11.67 15.69 8.44 –
Morningstar Category Average 27.67 11.06 15.29 8.31 –
% Calendar Year Returns 4Q17 YTD 2017 2016 2015 2014 2013
Fund 7.40 43.83 43.83 (1.91) 11.91 6.42 48.60
Russell 1000 Growth Index 7.86 30.21 30.21 7.08 5.67 13.05 33.48
Lipper Category Average 6.38 29.58 29.58 1.80 5.26 10.49 34.19
Morningstar Category Average 6.44 27.67 27.67 3.23 3.60 10.00 33.92
Performance data quoted represents past performance, which is no guarantee of future results, and 
current performance may be lower or higher than the figures shown. For the most recent month-end 
performance figures, please visit morganstanley.com/im or call 1-800-548-7786. Investment returns 
and principal value will fluctuate and fund shares, when redeemed, may be worth more or less than 
their original cost. 
† Inception returns reflect the inception date of the fund.
Performance and fund information is as of December 31, 2017, unless otherwise noted. Returns are 
net of fees and assume the reinvestment of all dividends and income. Returns for less than one year are 
cumulative (not annualized). Performance of other share classes will vary.
Please keep in mind that double-digit returns are highly unusual and cannot be sustained. Investors should 
also be aware that these returns were primarily achieved during favorable market conditions. 

Expense Ratios Symbol Cusip Gross (%) Net (%)
Class A MSEGX 61744J564 0.92 0.92
Class C MSGUX 61760X414 1.70 1.70
Class I MSEQX 61744J861 0.63 0.63
Class IS MGRPX 61760X711 0.54 0.54

Where the net expense ratio is lower than the gross expense ratio, certain fees have been waived and/
or expenses reimbursed. These waivers and/or reimbursements will continue for at least one year 
from the date of the applicable fund’s current prospectus (unless otherwise noted in the applicable 
prospectus) or until such time as the fund's Board of Directors acts to discontinue all or a portion of 
such waivers and/or reimbursements. Absent such waivers and/or reimbursements, returns would have 
been lower. Expenses are based on the fund's current prospectus. The minimum initial investment is 
$5,000,000 for Class I shares.
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Top Holdings (% of Total Net Assets)
 Fund Index
Amazon.com Inc 8.79 3.64
Alphabet Inc 6.27 4.93
Salesforce.com Inc 5.40 0.54
Illumina Inc 5.11 0.25
Starbucks Corp 5.08 0.63
Veeva Systems Inc 4.86 0.05
Facebook Inc 4.57 3.22
Union Pacific Corp 4.13 0.75
United Technologies Corp 3.96 –
Berkshire Hathaway 3.85 –
Total 52.02 –

Past performance is not indicative of future results. Subject to change daily. 
Fund information is provided for informational purposes only and should not 
be deemed as a recommendation to buy or sell any security or securities in the 
sectors and countries presented.
The index data displayed under characteristics and allocations are calculated 
using MSIM and other third-party methodologies and may differ from data 
published by the vendor.
PORTFOLIO CHARACTERISTICS DEFINITIONS
Return on capital is a measure of a company's efficiency at allocating the 
capital under its control to profitable investments, calculated by dividing net 
income minus dividends by total capital. Earnings per share (EPS) growth 
is the weighted average of earnings per share growth for all securities in 
the portfolio projected for the past five fiscal years. Earnings per share for a 
company is defined as total earnings divided by shares outstanding. Weighted 
median market capitalization is the point at which half of the market value of 
a portfolio is invested in stocks with a greater market cap, and consequently 
the other half is invested in stocks with a lower market cap. Debt/equity (D/E) 
is a measure of a company’s financial leverage calculated by dividing its total 
liabilities by stockholders’ equity. Sales growth is the increase in sales over a 
specific period of time, often but not necessarily annually. 
RISK/RETURN DEFINITIONS
Active share is the fraction of the portfolio or fund that is invested differently 
than its benchmark as of the last day of the reporting period. A portfolio with 
a high degree of Active share does not assure a fund’s relative outperformance. 
Alpha is the excess return or value added (positive or negative) of the portfolio’s 
return relative to the return of the benchmark. Beta is a measure of the relative 
volatility of a security or portfolio to the market's upward or downward 
movements. A beta greater than 1.0 identifies an issue or fund that will move 
more than the market, while a beta less than 1.0 identifies an issue or fund 
that will move less than the market. The Beta of the Market is always equal 
to 1. Information ratio is the portfolio’s alpha or excess return per unit of risk, 
as measured by tracking error, versus the portfolio’s benchmark. R squared 
measures how well an investment’s returns correlate to an index. An R squared 
of 1.00 means the portfolio performance is 100% correlated to the index’s, 
whereas a low r-squared means that the portfolio performance is less correlated 
to the index’s. Sharpe ratio is a risk-adjusted measure calculated as the ratio of 
excess return to standard deviation. The Sharpe ratio determines reward per 
unit of risk. The higher the Sharpe ratio, the better the historical risk-adjusted 
performance. Standard deviation measures how widely individual performance 
returns, within a performance series, are dispersed from the average or mean 
value. Tracking error is the amount by which the performance of the portfolio 
differs from that of the benchmark. 
RISK CONSIDERATIONS
There is no assurance that a Portfolio will achieve its investment objective. 
Portfolios are subject to market risk, which is the possibility that the market values 
of securities owned by the Portfolio will decline and that the value of Portfolio 
shares may therefore be less than what you paid for them. Accordingly, you can 
lose money investing in this Portfolio. Please be aware that this Portfolio may 
be subject to certain additional risks. In general, equities securities’ values also 
fluctuate in response to activities specific to a company. Investments in foreign 
markets entail special risks such as currency, political, economic, market and 
liquidity risks. The risks of investing in emerging market countries are greater 
than risks associated with investments in foreign developed countries. Privately 
placed and restricted securities may be subject to resale restrictions as well 
as a lack of publicly available information, which will increase their illiquidity 
and could adversely affect the ability to value and sell them (liquidity risk).  
Derivative instruments  may disproportionately increase losses and have a 
significant impact on performance. They also may be subject to counterparty, 

liquidity, valuation, correlation and market risks.  Illiquid securities  may be 
more difficult to sell and value than public traded securities (liquidity risk).
Morningstar: Rankings and ratings as of December 31, 2017. Rankings: The 
percentile rankings are based on the average annual total returns for the periods 
stated and do not include any sales charges, but do include reinvestment of 
dividends and capital gains and Rule 12b-1 fees. The highest (or most favorable) 
percentile rank is 1 and the lowest (or least favorable) percentile rank is 100. 
The top-performing fund in a category will always receive a rank of 1. Ratings: 
The Morningstar Rating™ for funds, or "star rating", is calculated for managed 
products (including mutual funds, variable annuity and variable life subaccounts, 
exchange-traded funds, closed-end funds, and separate accounts) with at least 
a three-year history. Exchange-traded funds and open-ended mutual funds are 
considered a single population for comparative purposes. It is calculated based 
on a Morningstar Risk-Adjusted Return measure that accounts for variation in 
a managed product's monthly excess performance, placing more emphasis on 
downward variations and rewarding consistent performance. The top 10% of 
products in each product category receive 5 stars, the next 22.5% receive 4 stars, 
the next 35% receive 3 stars, the next 22.5% receive 2 stars, and the bottom 
10% receive 1 star. The Overall Morningstar Rating for a managed product is 
derived from a weighted average of the performance figures associated with 
its three-, five-, and 10-year (if applicable) Morningstar Rating metrics. The 
weights are: 100% three-year rating for 36-59 months of total returns, 60% 
five-year rating/40% three-year rating for 60-119 months of total returns, and 
50% 10-year rating/30% five-year rating/20% three-year rating for 120 or more 
months of total returns. While the 10-year overall star rating formula seems to 
give the most weight to the 10-year period, the most recent three-year period 
actually has the greatest impact because it is included in all three rating periods. 
Ratings do not take into account sales loads. 
  © 2018 Morningstar.  All Rights Reserved.  The information contained herein: 
(1) is proprietary to Morningstar and/or its content providers; (2) may not be 
copied or distributed; and (3) is not warranted to be accurate, complete or 
timely.  Neither Morningstar nor its content providers are responsible for any 
damages or losses arising from any use of this information. Past performance 
is no guarantee of future results.

OTHER CONSIDERATIONS
1  The Russell 1000® Growth Index measures the performance of the large-cap 
growth segment of the U.S. equity universe. It includes those Russell 1000® 
Index companies with higher price-to-book ratios and higher forecasted growth 
values. The Russell 1000® Index is an index of approximately 1,000 of the 
largest U.S. companies based on a combination of market capitalization and 
current index membership. The index is unmanaged and does not include any 
expenses, fees or sales charges. It is not possible to invest directly in an index.
 * Turnover is based on the fund's current prospectus as of .
Please consider the investment objective, risks, charges and expenses 
of the fund carefully before investing. The prospectus contains this and 
other information about the fund. To obtain a prospectus, download one at 
morganstanley.com/im or call 1-800-548-7786. Please read the prospectus 
carefully before investing.
Morgan Stanley Investment Management (MSIM) is the asset management 
division of Morgan Stanley.

morganstanley.com/im


Morgan Stanley Institutional Fund Trust  
Mid Cap Growth Portfolio

Morningstar Rankings - Class I
Mid-Cap Growth Category

Percentile
Rank/

Total in Category
1 Year 1 5/617
3 Year 98 552/562
5 Year 98 478/490
10 Year 81 294/362

Source: Morningstar, Inc. Rankings are based on 
total returns, are historical and do not guarantee 
future results. 

Fund Facts
Inception date March 30, 1990
Team inception date January 24, 2002
Total net assets ($MM) $ 584.3
Benchmark Russell Midcap Growth 

Index
Distribution frequency Annually

Portfolio Characteristics
Fund Index

Number of holdings 39 421
Return on capital (%) 6.77 11.37
5 year EPS growth (%) 23.14 10.85
Sales growth (%) 14.45 14.72
Weighted median market
capitalization ($B)

12.61 13.64

D/E weighted median (%) 36.70 84.98
Turnover (%)* 23 –

Risk/Return Statistics (3 Year)
Fund Index

Active share (%) 90.56 –
Alpha (%) (5.95) –
Beta (vs. benchmark) 0.99 1.00
Information ratio (0.64) –
R squared 0.58 1.00
Sharpe ratio 0.28 0.90
Standard deviation (%) 14.36 11.04
Tracking error (%) 9.32 –

Sector Allocation (% of Total 
Net Assets)
 Fund Index
Information Technology 30.80 27.82
Health Care 24.92 13.21
Industrials 17.23 17.38
Consumer Discretionary 14.53 17.57
Materials 3.22 6.40
Financials 2.44 7.27
Cash 1.96 –

Investment Approach
We seek high-quality established and emerging companies with sustainable competitive advantages, 
strong free-cash-flow yields and favorable returns on invested capital trends. We focus on long-term 
growth rather than short-term events, with our stock selection informed by rigorous fundamen-
tal analysis.

Objective 
Seeks long-term capital growth.

Lipper Category Morningstar Category
Multi-Cap Growth Mid-Cap Growth

Investment Team
Joined Firm

Years of Investment
Experience

Dennis Lynch, Managing Director 1998 24
David Cohen, Managing Director 1993 30
Sam Chainani, Managing Director 1996 22
Alexander Norton, Executive Director 2000 23
Jason Yeung, Managing Director 2002 21
Armistead Nash, Managing Director 2002 18

Investment Performance - Class I (% net of fees)
% Average Annual Total Returns 1 Year 3 Year 5 Year 10 Year Inception†

Fund 39.35 4.34 9.75 6.20 11.96
Russell Midcap Growth Index 1 25.27 10.30 15.30 9.10 10.60
Lipper Category Average 28.04 10.42 14.82 8.13 –
Morningstar Category Average 23.91 9.40 13.73 7.67 –
% Calendar Year Returns 4Q17 YTD 2017 2016 2015 2014 2013
Fund 6.79 39.35 39.35 (13.40) (5.86) 1.33 38.35
Russell Midcap Growth Index 6.81 25.27 25.27 7.33 (0.20) 11.90 35.74
Lipper Category Average 6.15 28.04 28.04 2.81 2.51 7.00 35.55
Morningstar Category Average 6.02 23.91 23.91 6.03 (0.95) 7.00 34.93
Performance data quoted represents past performance, which is no guarantee of future results, and 
current performance may be lower or higher than the figures shown. For the most recent month-end 
performance figures, please visit morganstanley.com/im or call 1-800-548-7786. Investment returns 
and principal value will fluctuate and fund shares, when redeemed, may be worth more or less than 
their original cost. 
† Inception returns reflect the inception date of the fund.
Performance and fund information is as of December 31, 2017, unless otherwise noted. Returns are 
net of fees and assume the reinvestment of all dividends and income. Returns for less than one year are 
cumulative (not annualized). Performance of other share classes will vary.
Please keep in mind that double-digit returns are highly unusual and cannot be sustained. Investors should 
also be aware that these returns were primarily achieved during favorable market conditions. 

Expense Ratios Symbol Cusip Gross (%) Net (%)
Class A MACGX 617440599 1.00 1.00
Class C MSMFX 617455746 1.86 1.86
Class I MPEGX 617440508 0.74 0.74
Class IS MMCGX 617455308 0.62 0.62

Where the net expense ratio is lower than the gross expense ratio, certain fees have been waived and/
or expenses reimbursed. These waivers and/or reimbursements will continue for at least one year 
from the date of the applicable fund’s current prospectus (unless otherwise noted in the applicable 
prospectus) or until such time as the fund's Board of Trustees acts to discontinue all or a portion of 
such waivers and/or reimbursements. Absent such waivers and/or reimbursements, returns would have 
been lower. Expenses are based on the fund's current prospectus. The minimum initial investment is 
$5,000,000 for Class I shares.
On May 31, 2017, Morgan Stanley Institutional Fund Trust Mid Cap Growth Portfolio began offering 
Class C shares and recommenced the offering of Class A, Class I and Class IS shares.
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CRC 1838297 Exp. 06/30/2018 Lit-Link: TACMCGFS

Top Holdings (% of Total Net Assets)
 Fund Index
Athenahealth Inc 6.81 0.20
Illumina Inc 6.67 0.91
Veeva Systems Inc 5.22 0.23
Expedia Inc 4.93 0.65
Servicenow Inc 4.79 0.63
Intuitive Surgical Inc 4.79 –
Zillow Group Inc 4.77 0.19
Workday Inc 4.58 0.45
Gartner Group Inc 3.92 0.39
Verisk Analytics Inc 3.76 0.46
Total 50.24 –

Past performance is not indicative of future results. Subject to change daily. 
Fund information is provided for informational purposes only and should not 
be deemed as a recommendation to buy or sell any security or securities in the 
sectors and countries presented.
The index data displayed under characteristics and allocations are calculated 
using MSIM and other third-party methodologies and may differ from data 
published by the vendor.
PORTFOLIO CHARACTERISTICS DEFINITIONS
Return on capital is a measure of a company’s efficiency at allocating the 
capital under its control to profitable investments, calculated by dividing net 
income minus dividends by total capital. Earnings per share (EPS) growth 
is the weighted average of earnings per share growth for all securities in 
the portfolio projected for the past five fiscal years. Earnings per share for a 
company is defined as total earnings divided by shares outstanding. Weighted 
median market capitalization is the point at which half of the market value of 
a portfolio is invested in stocks with a greater market cap, and consequently 
the other half is invested in stocks with a lower market cap. Debt/equity (D/E) 
is a measure of a company’s financial leverage calculated by dividing its total 
liabilities by stockholders’ equity. Sales growth is the increase in sales over a 
specific period of time, often but not necessarily annually.
RISK/RETURN DEFINITIONS
Active share is the fraction of the portfolio or fund that is invested differently 
than its benchmark as of the last day of the reporting period. A portfolio with 
a high degree of Active share does not assure a fund’s relative outperformance. 
Alpha is the excess return or value added (positive or negative) of the portfolio’s 
return relative to the return of the benchmark. Beta is a measure of the relative 
volatility of a security or portfolio to the market's upward or downward 
movements. A beta greater than 1.0 identifies an issue or fund that will move 
more than the market, while a beta less than 1.0 identifies an issue or fund 
that will move less than the market. The Beta of the Market is always equal 
to 1. Information ratio is the portfolio’s alpha or excess return per unit of risk, 
as measured by tracking error, versus the portfolio’s benchmark. R squared 
measures how well an investment’s returns correlate to an index. An R squared 
of 1.00 means the portfolio performance is 100% correlated to the index’s, 
whereas a low r-squared means that the portfolio performance is less correlated 
to the index’s. Sharpe ratio is a risk-adjusted measure calculated as the ratio of 
excess return to standard deviation. The Sharpe ratio determines reward per 
unit of risk. The higher the Sharpe ratio, the better the historical risk-adjusted 
performance. Standard deviation measures how widely individual performance 
returns, within a performance series, are dispersed from the average or mean 
value. Tracking error is the amount by which the performance of the portfolio 
differs from that of the benchmark.
RISK CONSIDERATIONS
There is no assurance that a portfolio will achieve its investment objective. 
Portfolios are subject to market risk, which is the possibility that the market values 
of securities owned by the portfolio will decline and that the value of portfolio 
shares may therefore be less than what you paid for them. Accordingly, you can 
lose money investing in this portfolio. Please be aware that this portfolio may 
be subject to certain additional risks. In general, equities securities’ values also 
fluctuate in response to activities specific to a company. Investments in foreign 
markets entail special risks such as currency, political, economic, market and 
liquidity risks. The risks of investing in emerging market countries are greater 
than risks associated with investments in foreign developed countries. Privately 
placed and restricted securities may be subject to resale restrictions as well 
as a lack of publicly available information, which will increase their illiquidity 
and could adversely affect the ability to value and sell them (liquidity risk). 
Investments in medium capitalization companies tend to be more volatile and 
less liquid than those of larger, more established, companies.

Morningstar: 
 Rankings as of June 30, 2017. Rankings:The percentile rankings are based on 
the average annual total returns for the periods stated and do not include any 
sales charges, but do include reinvestment of dividends and capital gains and 
Rule 12b-1 fees. The highest (or most favorable) percentile rank is 1 and the 
lowest (or least favorable) percentile rank is 100. The top-performing fund in 
a category will always receive a rank of 1. 
© 2017 Morningstar. All Rights Reserved.  The information contained herein: 
(1) is proprietary to Morningstar and/or its content providers; (2) may not be 
copied or distributed; and (3) is not warranted to be accurate, complete or 
timely.  Neither Morningstar nor its content providers are responsible for any 
damages or losses arising from any use of this information. Past performance 
is no guarantee of future results. 

OTHER CONSIDERATIONS
1  The Russell Midcap® Growth Index measures the performance of the mid-cap 
growth segment of the U.S. equity universe. It includes those Russell Midcap® 
Index companies with higher price-to-book ratios and higher forecasted 
growth values. The Russell Midcap® Index is a subset of the Russell 1000 
Index and includes approximately 800 of the smallest securities in the 
Russell 1000® Index, which in turn consists of approximately 1,000 of the 
largest U.S. securities based on a combination of market capitalization and 
current index membership. The index is unmanaged and does not include any 
expenses, fees or sales charges. It is not possible to invest directly in an index.
* Turnover is sourced from the fund's current prospectus.
Please consider the investment objective, risks, charges and expenses 
of the fund carefully before investing. The prospectus contains this and 
other information about the fund. To obtain a prospectus, download one at 
morganstanley.com/im or call 1-800-548-7786. Please read the prospectus 
carefully before investing.
Morgan Stanley Investment Management (MSIM) is the asset management 
division of Morgan Stanley.

morganstanley.com/im


Morgan Stanley  
Multi Cap Growth Trust

Morningstar Overall Rating
Class I shares
★★★★★
Out of 1216 Funds. Based on Risk Adjusted Return.
Class I Shares Fund ratings out of 5 Stars: 3 Yrs. 5 
Stars; 5 Yrs. 5 Stars. 10 Yrs. 4 Stars.
Morningstar Rankings - Class I
Large Growth Category

Percentile
Rank/

Total in Category
1 Year 1 9/1363
3 Year 3 21/1216
5 Year 3 18/1109
10 Year 7 33/787

Source: Morningstar, Inc. Rankings are based on 
total returns, are historical and do not guarantee 
future results. 

Fund Facts
Inception date July 28, 1997
Team inception date September 30, 2002
Total net assets ($MM) $ 438.1
Benchmark Russell 3000 Growth 

Index
Distribution frequency Semiannually

Portfolio Characteristics
Fund Index

Number of holdings 33 1726
Return on capital (%) 7.09 14.15
5 year EPS growth (%) 25.34 14.50
Sales growth (%) 7.21 10.27
Weighted median market
capitalization ($B)

31.90 82.19

D/E weighted median (%) 36.70 86.30
Turnover (%)* 46 –

Risk/Return Statistics (3 Year)
Fund Index

Active share (%) 88.67 –
Alpha (%) 2.16 –
Beta (vs. benchmark) 1.17 1.00
Information ratio 0.25 –
R squared 0.69 1.00
Sharpe ratio 1.00 1.22
Standard deviation (%) 15.23 10.77
Tracking error (%) 8.71 –

Sector Allocation (% of Total 
Net Assets)  
Fund Index
Information Technology 31.90 36.83
Consumer Discretionary 27.35 17.79
Health Care 21.45 13.68
Industrials 6.80 13.22
Financials 3.56 3.60
Materials 3.05 3.81
Cash 6.33 –

Investment Approach
We seek high-quality established and emerging companies with sustainable competitive advantages, 
strong free-cash-flow yields and favorable returns on invested capital trends. We focus on long-term 
growth rather than short-term events, with our stock selection informed by rigorous fundamen-
tal analysis.

Objective 
Seeks long-term capital appreciation.

Lipper Category Morningstar Category
Multi-Cap Growth Large Growth

Investment Team
Joined Firm

Years of Investment
Experience

Dennis Lynch, Managing Director 1998 24
David Cohen, Managing Director 1993 30
Sam Chainani, Managing Director 1996 22
Alexander Norton, Executive Director 2000 23
Jason Yeung, Managing Director 2002 21
Armistead Nash, Managing Director 2002 18

Investment Performance - Class I (% net of fees)
% Average Annual Total Returns 1 Year 3 Year 5 Year 10 Year Inception†

Fund 48.24 15.67 19.57 10.99 9.62
Russell 3000 Growth Index 1 29.59 13.51 17.16 9.93 6.80
Lipper Category Average 28.04 10.42 14.82 8.13 –
Morningstar Category Average 27.67 11.06 15.29 8.31 –
% Calendar Year Returns 4Q17 YTD 2017 2016 2015 2014 2013
Fund 10.28 48.24 48.24 (3.60) 8.31 5.25 50.03
Russell 3000 Growth Index 7.61 29.59 29.59 7.39 5.09 12.44 34.23
Lipper Category Average 6.15 28.04 28.04 2.81 2.51 9.10 35.39
Morningstar Category Average 6.44 27.67 27.67 3.23 3.60 10.00 33.92
Performance data quoted represents past performance, which is no guarantee of future results, and 
current performance may be lower or higher than the figures shown. For the most recent month-end 
performance figures, please visit morganstanley.com/im or call 1-800-548-7786. Investment returns 
and principal value will fluctuate and fund shares, when redeemed, may be worth more or less than 
their original cost. 
Performance and fund information is as of December 31, 2017, unless otherwise noted. Returns are 
net of fees and assume the reinvestment of all dividends and income. Returns for less than one year are 
cumulative (not annualized). Performance of other share classes will vary.
Please keep in mind that double-digit returns are highly unusual and cannot be sustained. Investors should 
also be aware that these returns were primarily achieved during favorable market conditions. 

Expense Ratios Symbol Cusip Gross (%) Net (%)
Class A CPOAX 61747T106 1.24 1.24
Class C MSCMX 61762C202 2.21 2.02
Class I CPODX 61747T403 0.94 0.92
Class IS MCRTX 61762C103 19.43 0.84

Where the net expense ratio is lower than the gross expense ratio, certain fees have been waived and/
or expenses reimbursed. These waivers and/or reimbursements will continue for at least one year 
from the date of the applicable fund’s current prospectus (unless otherwise noted in the applicable 
prospectus) or until such time as the fund's Board of Trustees acts to discontinue all or a portion of 
such waivers and/or reimbursements. Absent such waivers and/or reimbursements, returns would have 
been lower. Expenses are based on the fund's current prospectus. The minimum initial investment is 
$5,000,000 for Class I shares.
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CRC 1686204 Exp. 04/30/2018 Lit-Link: CPOFCTXPD

Top Holdings (% of Total Net Assets)  
Fund Index
Amazon.com Inc 7.57 3.35
Overstock.com Inc 5.93 –
Alphabet Inc 5.25 4.54
Athenahealth Inc 5.18 0.04
Veeva Systems Inc 5.03 0.04
Illumina Inc 4.96 0.23
Salesforce.com Inc 4.81 0.50
Starbucks Corp 4.80 0.58
Shake Shack Inc 4.26 0.01
Facebook Inc 3.78 2.97
Total 51.57 –

Past performance is not indicative of future results. Subject to change daily. 
Fund information is provided for informational purposes only and should not 
be deemed as a recommendation to buy or sell any security or securities in the 
sectors and countries presented.
The index data displayed under characteristics and allocations are calculated 
using MSIM and other third-party methodologies and may differ from data 
published by the vendor.
PORTFOLIO CHARACTERISTICS DEFINITIONS
Return on capital is a measure of a company’s efficiency at allocating the 
capital under its control to profitable investments, calculated by dividing net 
income minus dividends by total capital. Earnings per share (EPS) growth 
is the weighted average of earnings per share growth for all securities in 
the portfolio projected for the past five fiscal years. Earnings per share for a 
company is defined as total earnings divided by shares outstanding. Weighted 
median market capitalization is the point at which half of the market value of 
a portfolio is invested in stocks with a greater market cap, and consequently 
the other half is invested in stocks with a lower market cap. Debt/equity (D/E) 
is a measure of a company’s financial leverage calculated by dividing its total 
liabilities by stockholders’ equity. Sales growth is the increase in sales over a 
specific period of time, often but not necessarily annually. 
RISK/RETURN DEFINITIONS
Active share is the fraction of the portfolio or fund that is invested differently 
than its benchmark as of the last day of the reporting period. A portfolio with 
a high degree of Active share does not assure a fund’s relative outperformance. 
Alpha is the excess return or value added (positive or negative) of the portfolio’s 
return relative to the return of the benchmark. Beta is a measure of the relative 
volatility of a security or portfolio to the market's upward or downward 
movements. A beta greater than 1.0 identifies an issue or fund that will move 
more than the market, while a beta less than 1.0 identifies an issue or fund 
that will move less than the market. The Beta of the Market is always equal 
to 1. Information ratio is the portfolio’s alpha or excess return per unit of risk, 
as measured by tracking error, versus the portfolio’s benchmark. R squared 
measures how well an investment’s returns correlate to an index. An R squared 
of 1.00 means the portfolio performance is 100% correlated to the index’s, 
whereas a low r-squared means that the portfolio performance is less correlated 
to the index’s. Sharpe ratio is a risk-adjusted measure calculated as the ratio of 
excess return to standard deviation. The Sharpe ratio determines reward per 
unit of risk. The higher the Sharpe ratio, the better the historical risk-adjusted 
performance. Standard deviation measures how widely individual performance 
returns, within a performance series, are dispersed from the average or mean 
value. Tracking error is the amount by which the performance of the portfolio 
differs from that of the benchmark. 
RISK CONSIDERATIONS
There is no assurance that a mutual fund will achieve its investment objective. 
Funds are subject to market risk, which is the possibility that the market values 
of securities owned by the fund will decline and that the value of fund shares 
may therefore be less than what you paid for them. Accordingly, you can lose 
money investing in this fund. Please be aware that this fund may be subject to 
certain additional risks. In general, equities securities’ values also fluctuate in 
response to activities specific to a company. Investments in foreign markets 
entail special risks such as currency, political, economic, market and liquidity 
risks. The risks of investing in emerging market countries are greater than risks 
associated with investments in foreign developed countries. Privately placed 
and restricted securities may be subject to resale restrictions as well as a lack 
of publicly available information, which will increase their illiquidity and could 
adversely affect the ability to value and sell them (liquidity risk). Stocks of 
small-and medium-capitalization companies entail special risks, such as limited 
product lines, markets and financial resources, and greater market volatility 

than securities of larger, more established companies.
Morningstar: Rankings and ratings as of December 31, 2017. Rankings: The 
percentile rankings are based on the average annual total returns for the periods 
stated and do not include any sales charges, but do include reinvestment of 
dividends and capital gains and Rule 12b-1 fees. The highest (or most favorable) 
percentile rank is 1 and the lowest (or least favorable) percentile rank is 100. 
The top-performing fund in a category will always receive a rank of 1. Ratings: 
The Morningstar Rating™ for funds, or "star rating", is calculated for managed 
products (including mutual funds, variable annuity and variable life subaccounts, 
exchange-traded funds, closed-end funds, and separate accounts) with at least 
a three-year history. Exchange-traded funds and open-ended mutual funds are 
considered a single population for comparative purposes. It is calculated based 
on a Morningstar Risk-Adjusted Return measure that accounts for variation in 
a managed product's monthly excess performance, placing more emphasis on 
downward variations and rewarding consistent performance. The top 10% of 
products in each product category receive 5 stars, the next 22.5% receive 4 stars, 
the next 35% receive 3 stars, the next 22.5% receive 2 stars, and the bottom 
10% receive 1 star. The Overall Morningstar Rating for a managed product is 
derived from a weighted average of the performance figures associated with 
its three-, five-, and 10-year (if applicable) Morningstar Rating metrics. The 
weights are: 100% three-year rating for 36-59 months of total returns, 60% 
five-year rating/40% three-year rating for 60-119 months of total returns, and 
50% 10-year rating/30% five-year rating/20% three-year rating for 120 or more 
months of total returns. While the 10-year overall star rating formula seems to 
give the most weight to the 10-year period, the most recent three-year period 
actually has the greatest impact because it is included in all three rating periods. 
Ratings do not take into account sales loads. 
 © 2018 Morningstar.  All Rights Reserved.  The information contained herein: 
(1) is proprietary to Morningstar and/or its content providers; (2) may not be 
copied or distributed; and (3) is not warranted to be accurate, complete or 
timely.  Neither Morningstar nor its content providers are responsible for any 
damages or losses arising from any use of this information. Past performance 
is no guarantee of future results.

OTHER CONSIDERATIONS
1  The Russell 3000® Growth Index measures the performance of the broad 
growth segment of the U.S. equity universe. It includes those Russell 3000® 
Index companies with higher price-to-book ratios and higher forecasted growth 
values. The Russell 3000® Index measures the performance of the largest 
3000 U.S. companies representing approximately 98% of the investable U.S. 
equity market. The index is unmanaged and does not include any expenses, 
fees or sales charges. It is not possible to invest directly in an index.
* Turnover is sourced from the fund's current prospectus.
Please consider the investment objective, risks, charges and expenses 
of the fund carefully before investing. The prospectus contains this and 
other information about the fund. To obtain a prospectus, download one at 
morganstanley.com/im or call 1-800-548-7786. Please read the prospectus 
carefully before investing.
Morgan Stanley Investment Management (MSIM) is the asset management 
division of Morgan Stanley.

morganstanley.com/im
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